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1. Ewsayoy

H avéavopevn yprion ovommudtov Awaysipiong Xyxéoewv Ilehotodv (CRM) t6c0 o1
oxéon B2B 06co wor otn B2C, £&yer mpoxoAécer évtovn KvnTikOTnTo TOGO OF
emuyelpNUaTikd 060 Kol oe gpevvnTikd eminedo. Evd ot mapeydueveg Aoelg CRM
UITOPOLV SUVNTIKA Vo ADGOVV AN TO. GYETIKA TPOPANUATO TOV ALPOPOVV TIC CYECELS TV
EMYEIPNOEDV LE TOVG TEAATES AVEAVOVTAG TO eMmedo €ELANPETNONG KoL IKOVOTOINGoNG
TOV TEAELTOI®V, 1 TPEYOVOO EMLYEPNUATIKY TPOKTIKN Oelyvel OTL LIAPYOVV OPKETA
TPOPANUATO TOV APOPOVV TNV VIOOBETNGN Kot YPNOT| TOV GUGTNUATOV / TPOKTIKOV QVTOV
amd TG emyyelpnoels. Meydiog apBuog amotuynuévov CRM projects €pyetor va
evioyvoel v mponyovuevn tomobétnorn. Ot Adyol amotvyiog Tov épymv CRM eivat
moAol Ko dtapopetikol petaEy touvg. H ovykexkpyévn opdda eixe ¢ otdyo va
OOTUITMOCEL TNV TPEYOLCO EMYEPNUOTIKY TPOKTIKY, TIG OVOUOVOUEVES TOGCELS, TIG
EMTUYNUEVES OCLVTAYEC VLAOTOINONG, TOLG TOAVOVG KVOUVOUG / eukaupieg, Kot Tig

JuVaTOTNTEG OV UTOPOVV VO, TPOCPEPOLV TO, CLOTHUATA AVLTE otV AvéNon G

avTiamTng a&iog Tov el (entyeipnon N TEMKO KOTOVOAMTN).




2. Avtikeipevo kol Xtoyor tng Opdoog Epyaciag

To avtikeipevo Kat o1 6TOY01 TNG ORAOAG EPYUGING MTOV O TOPAKATM:

® No mpowbnlei mpog tic EANVIKES emiyeipnoeic 1 pilocopia kai Ol TPOKTIKES TOD
OPYOVOUEVOD  TPOTOV OLOYEIPLIONG TV oyéoewv ue tovs meAateg tovg (Customer
Relationship Management), apyng yeVopévng amd to GTAS0 TNG TPOCEYYIGNG TOLG KOt
@Bdvovtog ¢ v Olayeipton TG 101G TG TOANONS KaODS Ko v Olayeipton twv

ddkaclOVv petd v moAnon (after sales).

B No do0odv karsvOovtiipiec odnyiec mpog tic ElAnvikéc etoupies mapoyic Aoyiouikod
owayeipions meAarwv (CRM, Helpdesk, Sales Force Automation, Data mining & Business
Intelligence tools kAm) mpokelévov va SIUHOPPDOGOVY KOTAAANAQ TO. TPOTOVTO KOl TIG
VINPEGIES TOVG, DOTE VO KAAVTTOVV TIG LAPYOVGES KOl TIG UEALOVIIKEG OVAYKES TMV

EMLYEIPNCEWV.

® Kotaypagn kot avaloon ToV TepakaTm GUVOSELTIKMV OEudToV:

" ATouTHoEIS GUYKEKPLUEVDV KGOV (XPNUATICTNPLOKES, TPATECES, TNAETIKOVMVIECS,
EUTOPIKEC-UETATOMTIKES ) A TIG MO OVOTTLYUEVEG EPOPUOYES TOVG. Tt dAAO
UTOPOVV VO, AVTAT|COLV;

= Partner relationship ~management, yw. Vv Jwyelpon TOV KOVOAM®OV
LETATOANTOV

= Citizen Relationship Management yuo. TOUG ONUOGLOVG POPELG

= Aioyeipion mpounBevtv, oG PEPOS TG 0AVGidag atiog

= Helpdesks & contact centers



3. Mg0Oodoroyia

3.1 Enagéc pe EAAvicég etoupieg mov mapéyovv AVGELS dlayeiptong TeEAATOV
Epyduevol o enapéc pe toug EAANveg mapoyeic Kot Kataypapovtog Tig SuvaTdTnTEG TV
AMOGE®V TOVG, EMITOYOLE :
= Tnv amoxtmon EexdBapng ewovag Yo T1G EVOALAKTIKEG ADGELG OV €xel M KAOe
eTOPio TOV GKOTMEVEL GTNV KOADTEPT] Ol0YEIPION TOV GYEGEWDV LE TOVG TEAATES
= Tov evtomoud E€WIKNG EUTEIPIOG OPICUEVOV TOPOYEMYV OCE GLYKEKPIUEVOLS
KAAOOVG (T PAPUOKEVTIKEG ETOPIES, TNAETIKOIWVMOVIES)
= Tov gvtomiopd €01KNG epmepiog Kot Aoyiopikol e cuotatikd ototyeio twv CRM
software, 0mwg marketing automation , sales force automation, business analytics,
after sales tool, kKAn
= Tnv perétn emmoynuévov mepurtdcoemy vhomoinong (case studies)
= Kartoaypoaen pepdiov ayopds

= Tnv yevikdtepn Katoypapn TG TPEXOVCOS EXLYELPTUOTIKNG TPOKTIKNG

3.2 Amotdmmon ¢ VIdpYoVcaS KATAGTACTS KOl TV LEALOVTIKOV TAGEMV

6710 e€MTEPIKO

Koataypaenke 1 eikova oe ydpeG TOPOUOIOV YOPOUKTNPIOTIK®OV He TNV EALGOQ OTtmg
ItoMa, n Tloptoyorio, m Iomavia «or M IpAavdio. Avtéc or ydpeg eavnkav vo
nponyovvtol erappd g EAAGOaG oty vioBétnon TETOIWV GLOTNUAT®OV Kol Vo
mopovctalovy  moapopowr 1N ehaepd  kaAvtepn ewkdéva  oe  Bépato  LTOSOUMDV,
TANPOPOPLOKNG KOVATOVPOS, EMTESOV YpNoTdV, KAT. Emiong, yia Adyovg épevvag tmv
LEAALOVTIKAOV TAGEWV, TPOYUATOTOMONKE Kot 1 LEAETN TTpONYUEVOV YOPpDV O0Ttmg ot HITA

kot o Hvopévo BaciAeto.

H amotdnwon g vrapyovcog Katdotaong , £ywve o dvo d&oveg : 'Evav Oewpnrio —

OKOONUOIKO KOL EVOV ETLYEIPNUOTIKD. LVYKEKPIUEVOL:



® Syetikd pe tov mpdro GEova, pog evdiEpepe 1 e£OpLEN YVOONG amd GUYYPOVES
UEAETEC OVOLYVOPIGUEVOV OKOONLOTK®V 10pLUATOV Kot GOPap®V HEAETNTIKOV oikwv. Ot
peAétec avtég pag £oei&av v vrdpyovoa “Piprloypapia”, Tic Tacelg eEEMENG otV
NAEKTPOVIKT Olayeiplon TV oYEGEMV HE TOVG TEAATES , GAAL Kot TO avtioTotyo best
practices.

Ye avtd 10 onueio Ba mpémer va avayvmplotel N cuvelspopd g kag. EAévnc Kefopr,
Ymoynoug Awdaktop tov Owovopkov Ilavemotnuiov AOnvov (Tpupo AloKnNTIKNG
Emomung & Teyvoroyiag) pe epevvntcd aviikeipevo 1o e-CRM, n omoia acyoindnke
OleEodcd pe TN oLYKEVTIPWOT NG OYETIKNG PifAoypagioc, TV mpoegTouacio Tov

aVTIGTOTYOVL HEPOVG OVTNG TNG LEAETNG, GAAL KOL TV EVIUEPOCT] TOV LEADV TNG OHADNGS.

® Syetikd pe 1o devtepo Govo, HaG EVOIEPEPE 1M ATMOTOMMGN TM®V TPOIOVIOV
AOYIGUIKOD TTOV TPOGPEPOVTAL KOL TV dVVATOTHT®V oV TopEyovtol. MeydAn aia eiye
KOl 1 LEAETT TEPUTTAOGE®V EMTVYOVS VAOTTOINGNG AVTAOV TOV AVCEWV, ONUEI0 6TO 0TOl0

d00nke witepn PapvnTo.

3.3 Evtomiouog kot a&loAdynoT TV Topayovimy EMTUYING KOl OTOTLYI0GC

2Opeova pe Toug HeYaADTEPOLS LEAETNTIKOVS oikovg, t0 55% émc to 70% twv CRM
project amotuyydvel Kupiwg Y AOYOoug oL aPOopPovV ToV AvOPOTO KOl TIG ETAPIKES
dwdkacies.  2Toyog HTOV VO OTOTOTMOOVUE ODTODS TOVS TOPAYOVIES KOL VO, TOVG
wpocopuocovue otnyv Elinvikn mpoyuotikotyta. Avtol ol Topdyovies EmKovevnonkay
TOGO OTOVG TOPOYEIG 00O Kol OTIG ETAPIEG-YPNOTES, MOTE v owénbel T0 TOGO0TO TV
EMTLYNUEVOV VAOTOMcE®V. Amotélecav dg éva dpioto onueio ocvlnmong yw v
a&lohdynon g emotpoeng ¢ enévovong (ROI) kot cuvéfarav oto va egetaotel o

@OPOG TOV EMYEPNGEDV EVOVTL TOV OVTOUATOTOMUEVOV EPYOAEIDV O1oEIPIONG TEAATDV.



4. Illapadotéo & Xpovooraypappo.

O gpyaocieg g ouddag epyaciog elyav owdpkeln 6 pnvav, Eekvaovtag amd Tig 15
YemtepPpiov 2007 kot oAokAnpmvovtog Tig epyacieg otig 15 Maptiov 2008. Katd
JlpKelr TV 6 OVTOV UNVOV  TPAYLOTOTOMONKAY TOKTIKEG GULVOVINGELS OTIG
eykataotdoels Tov EAET ota mAaicia Tov omoiwv mpockAndnkay 6Aot ot eumAekoOpuevol
Qopeig g aAvoidoc aglag kot to evolapepopeva LEAN (Y. €pELVNTEG, TPOUNOELTEG
CRM ovomudrtov, eriyepnocic-ypnoteg CRM Avcewv, copfovior CRM, k.a.) tov
CRM otmyv EXado. H ocvppetoyn tov peddv Mtav apketd CnUOvVTIKY, aov o€ ke
CLVAVTNON TOPEVPIGKOVTAY TOVAGYIGTOV 15 dtopo, v TOAAG amd Tor LEAN TG OpAdOG
ovppetelyav Kot 6to 30 cuvédplo CRM FORUM (Ampihog 2008), 6ov mopousticTKoy
TO, OMOTEAECUATO TOV EPYACIOV. ZTOYOC NTOV KOl 1) EKTOVNOT UIOG EUTEIPIKNG UEAETNG
ota mAaiota g omoiag akoAovOnOnKe pia TooTikN (.. cLVEVTEDEELS, OLAOES E0TIOGTC)
puebodoroyia, m omoio elye ®¢ PAcIKO OVTIKEIUEVO TNV OMOTOTMOOTN TNG TPEXOLGOG
EMYEPNUATIKNG TPOKTIKNG OTO YDOPO 0OLTO, OEOTOUDVING TAVIO TNV  OVTIGTOLYM
BipAoypapio kol Tic O100€01UEG EMOTNUOVIKES TPOsEYYioES. ATapaitntn Tpodmdbeon
Yoo TNV eKmOVNON TNG  UEAETNG OVTNG NTOV 1 CLVEPYOSio. Kol VTOSTHPEN TV

EUTAEKOUEVOV PEP®V (T.Y. TapoyN dedopévmv) ota TAaicto TG opddag Epyov.

Mepikd eVOEIKTIKA TEPIEXOUEVA TOV TEMKOV TOPASOTEOL Eivarl ToL okOAoLOL:
= Biploypapikn emokdnnon
= Tpéyovoa emyeipnpatikn tpoktiky oty EAAGSa kot oto EEmtepikd
" AwB€oipeg eumopikeg AGELG
= IIpopAuata kot Evkonpieg
= Xvumepdopato kot [Ipotdoelg
= Xvuykekpyéveg [potdoeig mpog v [loreia yio tqv Emituynm Awdyvon tov CRM

YvotnudTov



5. Biproypagikn) Emokonnon

H Biproypapio ota evvolohoywkd Bepéiia kal ta Opte CRM e€etaletor otn cvvéyela,
poll pe o oxetikn Hetpikn avaivon tov oebvov epeovntikdv CRM onpoctevcemv mov
OTOKOADTTTOUV TN  OULYKEVIPMOOY]  EVOPEPOVIOS €5  OVOUOTOS TMOV — EPELVITOV
(axadmpoikol kot emayyeApaTies), Kat, ¢ Eva optopévo Pabud, mbava epeuvntikd Kevd.
Eniong, eetdlovtal n dvvakn g ayopds CRM, ot mpounbeutéc Aoyiopikov kot ot
TPEXOVOEG TPUKTIKES TV EMYEPNCEDV. TNV KATEHOLVOT TOV EUTEIPIKDOV EPEVVNTIKAOV
TPOTAGEWYV, cL{NTOVVTOL Ol HETAPANTES, O 110TNTEG, Ol JCTAGELS KOl T GTOLYEIN TOV
nepriapPdvovtor oto e-CRM, edwotepa 6ca oyetiovior e TOVG TOPAYOVIES TOV
emmpedlovy TV KOTAVOA®MTIKY cvumeplpopd oto mAaicto tov CRM. H BifAoypagpikn
EMOKOMNOY TEAEIDVEL e HEPIKES €VOElEElG NG  avapevopevns GSLUPOANG ToV

LEAALOVTIKAOV EPEVLVMV TTPOS TNV KAALYN TOV LITAPYOVIMV EPEVVNTIKAOV KEVAV.

5.1 I'éveon tov CRM: "Eva 16topikd onpeio

To avéavopeva aviaymviotikd TepPAAAOV TOV EMKPATEL GTNV TOYKOGULN AyOpd KoL 1
Taxelo TPOOOOG OTIG TEXVOAOYIEC VONLOGUVIG TEAATMV (ACVPUATES EMKOIVOVIES, EEVTTVEG
OLOKEVEG, K.AT.) €YOUV OONYNOEL TIG MOVIKEG EMYEPNGCELS otV avalntnon vémv
TPOTUTMOV EMLYEIPNCLOKOD UAPKETIVYK KOl VEMV TEYVIKAOV OVAALGNG Y10l TIG OLOVONTIKA
KaBoONYOUEVEG OCUVOAANYEC Kol EUTEPIES TOV TEAUTOV, PEATIOTOMOIOVIOG TIG
aAANAemdpdoelg 6 O o o onueia EMOENS, LE TO 6TOYO VO YTIOTEL N IKOVOTTOINGN TV
TELATAOV, 1 TOTI, Ol TOAGELS KOL 1] ATOSOTIKOTNTA GE OAO TO EVPOG TMV EMYEPNCEDV
Katd ™ Sbpkela kbbe melaTEWKNG OYXEONC. AVTA TO 1WOYLPE UNVOLATO AVOTTOGGOVY
Bobaio TV 100 Lo TO TEAUTOKEVTIPIKNG GTPOUTNYIKNG, OEGOUEVOL OTL £XEL KOTAOTEL
capeg OTL " emtuyio EpyeTon og exetvo tov opyaviopd mov kabopilel koAvTEPO TIC
AVTIMYELG, TIC aVAYKES, Kol TIG emBuuieg TOV GTOYELUEVOV OyOPDV KOl TIC TKOVOTOLEL
HEG® TOL GYEOGHOV, TNG EMKOWOVING, TNG TWWOAGYNONG KOl TNG TOPOYNS TMOV
KATOAANA®V Kol avioyovioTikd Piociumv tpoceopdv" (Kotler kot Andreasen, 1996,
p.41). Kabndg n tpdodog otnv 1e)voroyiot TANPOPOPLOV TPOKAAESE AAAAYES GTOVG TOUELG
épevvag kal pdpretvyk (Ahn Y.I. ko Aowrot, 2003), 10 evdlopépov TALOV OTPEPETOL

TPOG 0L ETOVOCTATIKY PrAocoeia papketvyk (Zolkievski, 2004). Avtd, wg onpavtikng



aAAG avoamdEEVKTN TPOKANGY, €lval BACIGUEVO GTNV KOWVOTOUO €vvola TG dlayeipiong
oxéong merat®v (CRM / eCRM) mov, o¢ apketd S10pOPETIKN 0py Amd TO KAUCOIKO
UAPKETIVYK, GTOYXEVEL VO ONUIOVPYNOEL KOl VO SLOTNPTOEL TIG KAAEG KOl LoKpOTTPODETIEG
KepOOPOpeg oyéoels pe tovg merdteg (Gillbert kor Chol, 2003) ocOppova pe T1g
OLYKEKPIUEVES TTPOTIUNCELS Kol TIG GLVNOELEG TOVGg, dedopévoy OTL OAOL Ol TEAATES dEV
etvar dporot (Lozano 2000, Bose 2002, Luck kot Aouroi 2003).

O véeg TeXVOAOYIKEC TPOOOOL £YOVV OMCEL OTIC EMYEIPNOELS TOV ALOVEUTOPIOL TNV
evkatpior va. Tpoceyyicovv meAdteg mov {ovv 1 MOV AVATTOGGOVV OPACTNPLOTNTEG GE
TPONYOVUEVMG OTPOCITEG OYOPEG - KO £TGL TOVG TOPEYOLV TO TAEOVEKTNHO VO
AVTOYOVIGTOOV UE VAV OTOJ0TIKO TPOTO GAAEG AEITOVPYIKA TOPASOCIOKES EXLYEIPNCELS.
Ouwmg ol ideg emyyepnoelg €xovv emiong ektebel oe €vav €VIOVO OVTAYOVIGUO TTOL
opeidetal Kuplwg oto yeyovdg OTL Kol To. EUMOdIO €10000V Kot Ol dUmMAVES Yol TIG
NAEKTPOVIKEG OPAGTNPLOTNTES £XOVV YIVEL GYETIKA YAUNAOTEPO GTO TAAIGIO OVTOD TOL
véov mepiPdAiovtog pdpketvyk. To yeyovog OTL OWTEC Ol EMYEPNOCELS TPEMEL VO
OAAGEOVY TIG SLOOIKOGIEC GTPATNYIKOV OYEOICUOD TOVG, VIOOETMOVTOC OTOTEAEGULOTIKA
TEAATOKEVIPIKA GUOTNUOTO LAPKETIVYK TTOV GTOYELOLY GTN dNUoVPYid, HETAED AAA®V,
€VOC 10YLPOV EUTOPIKOD GNUOTOG, OTNV EVIGYVLON NG HaKpompdbeoung miomg Tov
TELMATAOV KOl GTNV OVOATTUEN 1oYLPOV OYECEWMV, iVl EVOEYOUEVMOG U0 OVTIOTOON OF
avTdV TOV cLVEXMDG evievouevo avtayoviopo (Galagan 1997, de Kare -Silver 1998, Novo
2001).

Ta avotépo propodv va yivouv mpocpépovtag adia 6Tovg mehdteg KaOMOG TePlocdTEPQ.
TPOIOVIO N Ol LANPEGIES EYOLV TNV gLKOLPICL VAL OVOTTOGGOVTAL KOl VO TPOGPEPOVTOL
HEC® VEMV KOVOADY GTO OTO10L TPOLYUOTOTOLOVVTOL NAEKTPOVIKES GUVOALAYES Kot £TGL
KavomoloHvtal mePlocoTepes avaykeg (Strauss kot Aowroi, 2000). Avt n wepLypoen
Touptélet wWaitepa pe To KVPLo LU TG véag £vvolag Tov dtodtkTuakol TePBAALOVTOg
napketivyk (Bpeydmoviog 2005, Ahn kot Aouroi 2003, Chen kot Popovich 2003), evo
oavt) N eEEMEN epeaviCetar var TpokaAel OAAAYEG, Kol OTOVG TEANTEG TOL YivovTow
OCLUVEYMDC TO OTOLTNTIKOL KOl KOADTEPO EVIUEPMUEVOL KOl GTOVG EUTOPOVS OV TPEMEL
emiong vo PEATIOVOVTOL CLUVEXDG.

Ytoyevovtag tovg meddteg, o CRM mépace ta akdAovBo 3 otddio (oTpatnykés) g

e&eMénc napketvyk (Vrechopoulos, 2004):
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® TIpota, og Maliké Mapretivyk (Mass Marketing - adiapoporointy aroyobétnon),
N omoia apopd ™ Hoalikn Topaywyn, Tpodinon Kot dtavoun evog Tpotovtog N HoG
VINPEGLG, EVAO OLOL 01 TEAdTEG BEpPOLVTAL OLOLOL, £XOVTOG TO {d10L YOPAKTNPIOTIKAL,

T1G 101€G CLVNOEIEG KO OVTIANYELS.

® S fvo mpoywpnuévo otddo, wg Mdapretivyk Ipoiovukic Iowkidiac (Product
Variety Marketing), mov amoteleitonr amd TV TOPAY®YY] TOAA®V TPOIOVIOV e
SLPOPETIKA YOPOKTNPIOTIKA Y10 AOYOVS TPOGPOPAS HEYUAVTEPNG TOKIAING GTOVG

TELATEG,.

® Télog, wg Zroyevuévo Mapretvyk (Target Marketing), Tov GTOYEVLEL GTNV
KOVOTTOINGoT TOV E0IKAOV OVAYK®OV KOl TIG EMOVUIES TOV OUKEKPIUEVOV TEAAUTMOV
(nikpo-pdpretvyk 1 e&oatopukevpévn otoxofétnon). H €évvola tov Xtoyxevpévov
Mdapketivyk, eav Bactotel oTig tkavoTnTeG TNG TEYXVOAOYiNg TANPOPOPI®V (Al0dikTVO,
KAL) odnyel ot palixy elotouixevon MOV OVOQPEPETOL GTY| LOVASIKY] dLVATOTNTA
0V A001KTOOL Vo EQTOIKEDEL TOL PIYUATO POPKETIVYK NAEKTPOVIKA KOl OUTOHOTOL
oe atopikd emimedo (Strauss wor Frost, 2001, p.460, mov avaeépetor omnd TOV
Bpegyomovio (2004). Mo mapopola dmoyn ekepdletar amd tov Martin (1998,
avaeepopevog and tovg Luck kot Lancaster (2003) 6tav mpoteivel 0TL 1 eotiocn TV
TPOCTAOEUDV HAPKETIVYK peTatomiletar and T0 Topadoclokd UiyUo LWAPKETIVYK O
ekelvo mov eoTlalel oTic Mo paKpompdbeseg oyéoelg aviaiiayns. Katd cuvénela,
COUP®VA LE TOAAOVG GLYYPAPEic, Ommg 0 Bpeyomoviog (2004), to piypa papKeTivyk
mov aPopd TS oxéoelg petalh emyyeipnoewv (business-to-business) 1 petagv
emyelpnoev Kot  katovoilotdv (business-to-consumer) dlapopomoteitor  6To
niektpovikd mepiPdirov (e-CRM) dote va mepthappdvel v wun, t Oéon, 10 mpoiov,
™mv mpowlbnon, Kou MV emedepyooio TAnpopopiwyv. Avty n petdpaocrn mwpog €va
TELATOKEVIPIKO TEPIPAALOV umopel va @avel oto axdiovBo oynua, mov £xel

petamoin et Alyo amod to apyikod tov Bpeydmoviov (d1daktopikn dwatpipn, oel. 10).
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Product Place Product Place

Traditional
Market

Processing
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Customer

»
>

Promotion Price Promotion

Traditional marketing mix

IInyn: Bpeyomoviog A., Aidaxtopixy Aiazpifn, 2001

H ektevig emelepyacio T@v TANPOQOpLOdYV pmopodce vo 0MGEL 68 KUBE HELOVOUEVO
KOTOVOAW®TY] akpidc v vanpecio mov NBede 6to cGTO YPOVO, TRV TN Ko TN Bon,
KTl Tov svuemvo pe Tov Van Niekerk kot Aowmovg (1999, avagpepopevog and tovg Luck
kot Lancaster, 2003) mpéner va toviotel wWintépwg. H dapopomoinon petald tov
LELOVOUEVOV TEAOTOV EMETPEYE OTIS ETOIPIES VO TPOCOEPOVY KaAVTEPT 0&io o€ KaOE
meEAATY, amd TV dmoyn TV akplPESTEPMV, MO EYKOUPOV KOl CYETIKOV TPOGPOPDV
(Moon, 2000) kot £161 Vo TPOGPEPOLY, NAEKTPOVIKAE KOl QLTOWOTO, T CMGTH LINPECIL
0TI GMOOTEG OUAOES TEAATMV, OKOUTN KO OTO EMIMED TOV UEUOVOUEVOV TEAATMOV LE TN
OMOTN TPOGPOPA Kal, KuploTePQ, va yvopilovy apéong edv ekeivo TO0 TPOGUPUOGUEVO
piypo PepKeTIVYK 1TOV OITOTEAEGLOTIKO.

Koatd ocvvénela, o¢ amotélespo TV 0AAOY®OV TPOG U0 TEAATOKEVTIPIKT TPOGEYYLON, TO
nepPdAlovto pdpketivyk emiong aAlalovv emavelAnuuéva, ond 10 pHalikd papKeTivyk
(og éva un ovykekplévo gvpl Kovd) Tov TapPeABOVTOG, 6TO UAPKETIVYK EVOC-TPOC-EVaY
N 010 udpketivyx faons ocoouévawv (database marketing - PEPLOVOUEVY OYEOT LLE TOVG
TEMATEG), LEC® TOL OTOYELUEVOL HAPKETWVYK (OTPOTNYIKEG OE GUYKEKPIUEVES OUAOES
TEAATMV), TOV TUNUATOTOINUEVOD (niche) udpreTivyk, Kol TOL SOOIKTLOKOD UAPKETIVYK
(Ahn kot Aowroi, 2003, Chen kot Popovich 2003).

H eEatopikevon ko m mpooappoyn (amdi 1 palwkn) g mpocéyyiong CRM, mov
otmpilovror o peydlo mocootd otn pallkn cVAAOYN, arobnikevon kKot enelepyacio Twv
COOTAOV TANPOPOPIDOV, Elval 6TV TPOYUATIKOTNTO o EEATOMKEVUEVT] GTPUTIYIKN
emKowvmviag otoyofétnong (mpodbnong) kot Kabictotal SLuvaT amd TNV EVOMOUATOON

010 1010 10 CRM g mAéov TpdGPATNG NAEKTPOVIKNG TEXVOLOYING.
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[pdypoatt, pe ™ Ponbeto g texvoroyiag dayeipiong dadikacudy, to CRM €xet kdvet
televtaio éva mepatépw Prpa avdmtuéng, mov eOdvel 6TV KOTAGTOCT €VOG TANPWG
EVOOUATOUEVOL AN Poeoplakoy cvotiuotog CRM (e-CRM) mov €xer Oleg TIC
duvatdtnteg va yticel emruyeic, apoPaio vepyeTIKES, GYEGELS NAEKTPOVIKOL gumopiov

HETAED TV EMYEPNCEMV KOl TOV TEAATMV.

5.2 Idwitepa Opérn e-CRM

To CRM éyer avamtuybel Pabuioic g pa dpactmpotnta mov onpovpyel aéio og
OTO0ONTOTE OPYOAVIGUO, OEOOUEVOL OTL TPOCPEPEL TOAAG 0QEAT. [IpdTa, N S100pUCTIKY|
@VON AVTOV TOV GLGTNUATOG EMTPETEL TV EEOPLEN TEANTELNKDOV dEdOUEVDV amd O TOL
onueia apng. Avtd onuoivel ™ GLAAOYN, TN GLOTNUOTONOINGT), TNV EMAOYY, TO
oLuvovOoUO KOl TN SlvOop TOV TANPOEOPLOV Kot pmopel va AGPet ™ popen &vog
ATEPAVIOV OGOV TANPOPOPLOV KAOE TOTOL, TOL APOPOVV TOVG TEAATEG, OMMG Ol
TAnpogopieg tov meAary (MPOCGOMIKA Kol OTOVElD. GLVOAAAYNG), Yyl TOV TEAdTH
(TAnpoopieg TPOIOVTOV / VINPESLOV KL OPYAVOCNS XPNOLES OO TOV TEAAT) KOl Ao
70V meddtn Onwg katayyerieg, mpotdoels, aiwoelg KA. (Chung-Hoon Park kot Aowrot,
2003). Me avtd 10 €100G 0EOOUEVAV, O OPYOVIGUOG WITOPEl VO TEUVEL T GUVOAIKY|
ETEPOYEVN] ayopl o€ OpOl0YeEVELG opddeg, Pdoel g onupacioag mov oivetol amd TIC
AVTIMYELS TOV KATOVIADTAOV Y10, T0. OPEAT TTOL AdpPavovy, Katd Tpdmo akpiPr Kot ToAD
¥poo. Mmopel eniong va Tpocsdlopicel TV TPEYOVGU GUUTEPLPOPE TOV TEAATOV OO
™V droyn g HLaKPOYPOVIOS OITOd0TIKOTITOG TOVG KO, OO Uik TPOOTTIKY) LAPKETIVYK,
UTopel vo, amoKaADYEL Kol Vo OMpiovpynoel axpiPn TpoPAEnTIKE TPOPIA TELATOV, TOL
VO 6TOYEVLOLY GTOVG KAAVTEPOLS TeEAdTES (Xu kot Aourol 2002), Kot Tov SLEVKOAHVOLV TN
petayeiplon TV TEAUTOV 0€ HEHOVOUEVO EMTEDO, JATNPOVTIOS EVO AUECO OPYELD TV
ocuvollaydv dwoypovikd ("emhektikétnta meAatwv" Sheth ko Sisodia, 1995). Onwg
avayvopileton gvpémg (BA. mapadeiypotog yaptv Shwu-Ing Wu, 2001), n katdtunon
opeAdVv pmopel va ypnotpomomBel amd kowov pe TIG OYETIKEG UETAPANTEG, OTMG
VoTifeTaL OTL Elval 1) ETALPIKT 1] TPOIOVTIKTY TIGTI), Ol OVTIANYELG, Ol TPOTIUNCELS LETAED
TV TEAoTOV Kol 1 Tpdleon ayopdv. ‘Eva t€1010 YVOGL0KEVTPIKO cLoTNHO Ol LOVO
UTOPEl VO TOPAGYKEL TOVOPUUIKY] GTOYN TOV TEAATMOV, HEC® TNG OKAYPAPNONG TOV

TPOQIL TOVG, AAAG TOPAYAYEL EMIGNG TPOTVTO. CLUTEPIPOPAS TEAATMV Kol TPOPAETEL TIG
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mbavég evépyeleg TV mEAUTOV, PaclOpEvo o010 TPATLIOL OV TPOKVTTOLV, OTMG
TOPASEIYLATOS YAPLY Yo ayOpES (GLYVOTNTES, TUTOL TPOTOVIMV), OTOGTOGIN, K.AT. AVTO
EMTPEMEL 0TOVG SEVOVVTEC KOl TO TPOCOTIKO VoL PPOVTILOVY TOVG TEAATEG LE TO GMOOTO
tpomo (Xu ko Walton ceh. 968). And v mpoontikn TV TtoAncewv, ot Avcelc CRM
avEAVOLY TNV amod0TIKOTNTO TOL KOKAOL TOANCE®V HECH TOV  SLOOIKTLOK®OV
TOPAYYEAIDV, KOl £TGL TO £60000 KOl TNV OmOd0TIKOTNTA NG €Toupiog. AAAN OQEAN
meptiapBdvouv T dvvatOTNTO  EEACPAAIONG  IKOVOTOUUEVOV KOl  EVTUYICUEVOV
KATOVOADTAV, TPOCOEPOVTOS VYNAO EMIMEOO LANPESIOV KOl VTOGTNPLENG, ALEAVOUEVO
TOGOOTO TIOTNG KOl OOTHPNONG TEAAT®V, HEYOADTEPN OMOSOTIKOTNTA Kot peimon
damavov dtavoung (Scullin ko Aourol 2002, mov avaeépetar amd tovg Fjermestad kot
Romano, 2003).
Ot Xu kar Walton (2005) omnv tetpdypovn €pevva tovg (2001-2004) cuvoyilovv TOLS
Adyovug v v gpappoyn tov CRM, mpocdiopilovtog toug akdlovbBovg Tapdyovies yio
TOVG OPYOVIGHOVUG 7oL  KivoOvtal mpog tnv texvoroyia CRM (katd ™ oepd
omovdaudTNTA TOVG Yo To 2004):

1. BeAitimon tov emmédov Kavonoinong teAatdv,

2. Tlopoyn KOADTEPOV GTPUTNYIKOV TANPOPOPIDOV OTIS TOANGCELS, OTO UAPKETIVYK,

oTN YPNUOTOOOTN O,

3. Zvuykpdnon Tov vIapYOVI®V TEAATMOV

4. TIpocéikvon VEwV TEAATOV

5. Beltioon g dwypovikng a&iog meratmv.

6. Melwon kd6cToLG.

Y7o amd T avoTép® TEPIGTAGELS, OV EIVOL EKTANKTIKO VO OVOUEVEL KOVEIC Vo 0L GTO
LEALOV TOAAEC TEPLGGOTEPES EMYEPNOELS VAL KIVOOVTOL TPOS [0 GYECLOKT TPOGEYYIoN,
EYKOTOAEIMOVTAG TO. TOPUSOCIOKA GLUCTHUOTO UAPKETIVYK, Kot vioBetmvtag 1o CRM,
OT®G aVTO "TPOPOSOTEITAL OO TNV AVAYVAOPLOT] OTL Ol LOKPOTPODEGLES OYEGELS UE TOVG
melateg eivar éva amd Tt onpaviikotepa {ntnuoTo €vOg 0pyovicpoD Kot 0Tl Ta
TANPOQOPLOKE VTOGTNPLOUEVE GUGTAULOTA TPENEL VO AvamTLYBODV Y10 va S10TnPriGovY
mv ktjon welotov" (Gurau ko Aowroi, 2003). Avtd enyel ywtl €vvoleg Onmg To

nmpoavapepBévta otoyeio piypatog pdpketvyk (mpoiov, Béon, tun kol tpomdnon), av
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Kot 0ol cLpEmVOVV OTL cvveyiCouv va dwadpapatiCovv €vov onuavtikdé poro otnv
KAALYN TOV 1010{TEPOV ATOLTICEDV TOV KOTOVOADTAOV, TPETEL VO anelKovifovv emiong
TNV OVAYKN H0G EVOOUUTOUEVIC SIHAEITOVPYIKTG E0TIOCTG OTNV OAANAETIOPOGT TEAATN
- etaipiag (Gurau ko Aowrot, 2003), kévovtog ™ dapopd Tov mpdchetov, néuntov, "t
(emelepyaoio mAnpogopidv), to omoio avrictoyel otnv mepimiokn Adon tov e-CRM
(Vrechopoulos, 2005)." Méypt mo1d onpeio n guvoiky mpoodokia yia to kivijpa tov CRM
umopel va amoderyfel peaAlotikny oto LEAAOV, Kot VIO TOEC TEPIPAALOVTIKES CLUVONKES N
TPO0d0G TV O1APopwV PNUdteV HETAED TV 000 HOPO®OV UAPKETIVYK - GUVOAAOKTIKO
Kot oyeclokd - Oa mpaypatorondel, eivar éva kpioyo Bépo oto omoio dev pmopel va
000el (o €0KOAN amdvinon. Avtny T OTIYUR, LTAPYOVV OKOUM ETLYEPNOELS TOL
OVOTTOGOOLVV OPACTNPLOTNTES GE TOAAATALG OlYOPES KOl YPNGLULOTOLOVV O18POPOL KOVOALOL
emkowvmviag ta onoia cvoyetilovtal, Eva yeyovog mov umopet va Anedei og voedn ot
ot 000 HOPPEG HAPKETIVYK (CLVOALOKTIKO KOl oyeclokd) dgv eivar teAkd opoifaio
OTOKAELOLEVEG.

To oyetikd anpoPrento uéAov £xel oM emPePforwbel and T1g andYeELg TOV EKPPAGTNKAY
oo TNV OmOKAAOVUEVT) EPELVNTIKN “Oefapevn okéYNs” AVAPEPOUEVT] GE OKTAD GYETIKA
oevapa (Veloutsou, Saren, Tzokas, 2002) avtig g afefardtrag. Ev mdon nepmtooet,
aliCer va  avagepbel OTL 060 VWAPYOLV ETOUPIEC TOL  AVATTOGGOVV  KOVOVIKA
dpacTNPLOTNTEG GE TOAMOATAEG AYOPES KO GYETIKA KOVAAO ETIKOWVOVIOG, 01 AVOTEP® dVO
HOPQEG HAPKETIVYK Oev givorl amapaitntog apoPaio amokAeidueveg (Veloutsou, Saren,

Tzokas, 2002).

5.3 I[ToAvmlokotnTa e-CRM

Onwg 10 e-CRM €yer amoderyBel éva véo, molvdidotato kot cOvOeTO KATOCKEDOGHLO
(Luck kot Aowrot, 2003), @ATpapovTag OAES TIG OPASTNPLOTNTES TNG EMLXEIPNONG KOl TIG
EMYEPNOOKES OLUOIKAGIES, OTWG TO HAPKETIVYK, T svothpate TII, Tic mowAncelc, kot 1o
OTPOTNYIKO TPOYPOUUUATICHO, umopel e0Aoya vo vrotebel 6Tt otV mepiodo mpv amd 1o

2000, dev vpyav TOGOL TOALOL S1EVBVVTEG OTMOG GNLEPA, TTOV VAL EYOVV T YVAOOT Kot

' M éxBeon g IBM (2001) petatpénst ta khaoowkd 4Ps e “mpotyficelg, mpotepondres, duvatdmra,
amodotikodtTa”’. M AN tpomomoincm, ToAd moAodtepn, mov yivetor amd tovg Booms kot Bitner to
1981 [avapepdpevog amd tov P. Singh , 2003] yiveton pe v mpocbikn ota técoepa Ps amd v
napadocokn Bewpio prypdtov pdpketvyk, tpudv mpochetov  (dvBpwmor, @uowd otoyelo Kot
Swodkaocio).
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v kabodnynon (N v eumepia) yo vo. EPOPUOGOVYV TO GUCTNO, ATOTEAECUOTIKG Kot
amodotikd. Emopévmg, dev givor 1660 eKTANKTIKO TOL TA 10TOPIKA GTOLXEID Y10 TIG
eMevOVoEIS oTa TPOYpAupato Aoyiopuikov e-CRM mapovsialovv v mAcioynoio twv
KOplov emyelpnoemv otig owpopetikés yopes (HITA, Ayyldio wAm.) va €xet
OVTIETONICEL pPeYOAO TPOPANpHOTe KOTG TN Odpkew ekelvng G mMEPLOJOV.
Mopadeiypatog yapwv, n Forrest Research (1998) avépepe 611 éva mocootd 70% twv
epapuoynv CRM éyavav yprjuata, o Opthog Gartner (Patton, 2001 mwov avagépetar and
toug Fjermestad ka1 Romano, 2003) £de1&e 611 mepiocdTepo amd 10 GG OAOV TV
npoypoppdtov e-CRM dev avapevotav va mapdyet éva petpnoo ROL, evd n pelém
tov Bain ka1 Co (Patton, 2001 mov avagépetor amd toug Fjermestad kot Romano, 2003),
arokdAvye 01t 19% tov ypnotdv CRM anopdocicav vo otapatioovy to TpoypEpLpLoto.
e-CRM 1ovc. Eniong, 6nwg onpeuwveton and tovg Adebanjo (2003) kon Early (2002), o
75 - 85% twv gpapuoymv CRM amotvyydvouv, v 1 €pguva Tov Bain yio to S101knTIKd.
epyoareia tagvopnce to CRM ota tpio Kotdtato yio Ty kavomroinon and ta 25 mo
INUoeAn drotkntikd epyareia. Emiong, coppova pe tov Rigby kot Aowmmovg (2002) ko
tov Kehoe (2002), 20% tov enyeipnook®dV avaTep®V VTOAAA®V vTooTnpilovy OTL o1
npowtofoviieg CRM éxovv PAdwyel Tic oyéoelg melat®dv (OAo avo@Eépovtal amd Tov
Adebanjo, 2003). Meta&d Tov AOyov amotuyiag, Léypt To onueio mov avtn 1 a&loldoynon
woyvel Ko onuepa, o Strauss kot Aowmoi (2003) avagépovv 10 YEYOVOS OTL TOL
nmpoypappoto CRM givor S1E1600TIKA, 0ALE TOPOTPOVVTOL EALELYT] SLOPOTIKOTNTOS TOV
va taptalel 6TV KovAtovpa kaBe smxsipncngz, VIEPEKTIUNGT TOV APYIKADV TPOGIOKUDV
KOl VTOTIUNGCT TOV CYETIKOV O0mavadVv emévouons. Aldpopes TEPIMTOGIOAOYIES OV
avorlappavovion mpocpoata emPefoardvovrv avtég Tig eénynoelg. H  amotvyioa va
eloyrotomonBovv ot TapayovTeg avTioTaoNS (TOPASEYLATOSC XAPV LLE TNV KOTAPTION Kot
TNV EKTAIOELON TOV YPNOTMOV) SOTNPOVTAG TO LVYNAQ TPOTLTAL ¥PNOTIKOTNTAS (UE TN
YPNOLOTOINCT] TAOTIKOV TPOYPOUUAT®OV Kol TN OLHOPPOGCT) TPMTOTVTIOL) GULPAAEL

EMIONG G€ TOALEG OO EKEIVEG TIG TEPLOPICUEVEG TEPUTTAGELS EMTLYOVS EQPAPUOYNG (OTTMC

2 KaBopiopévn and tov Peck (1999) wg Babd dypapo cootnie TV KooV adldv Kol TOV Kavovay HEc
oe o opydveor. EvaAddlaxtikd, m kovAtodpa tov opyavicpov kobopiletor and tov Borgatti (1997,
avapepopevog and tovg Corner kot Hinton 2002) wg kowvég memolfnoels, a&ieg kot Kavoves oG Opdoags.
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avaAveTon meportépw omd toug Fjermestad kot Romano, 2003). H dmoyn 6t 10 CRM
elval povo teyvoroyio, og toktikn Oa pmopovce va dmaoel pia akoun e€nynon vy v
amotuyio (Xu kat Aowrot, 2002). And v dAAn TAgvpd, o Mmortov (2004) mpdteve OTL 1
EPAPLOYY] UTOPEL VO ATOTUYEL EMELON Ol OPYOUVIGUOL ATOTVYYXAVOLV VO VIOBETHCOVVY Lia.
oo OTPATNYIKN KOl OTOTUYXAVOLV VO KAVOUV TS KOTOAANAEG OAAOYEC oTNnV
emyepnotok’ dwdwkacsio Tovg. Ot Xu kot Walton (2005) mpoteivouv 0Tl T0 7O KOWd
eMITTONO EVOG 0pYaVIoUOD givar va 0TIAGEL 0TV TEYVOLOYIOL GTNV TOPEiD. EPAPLOYNG
tov CRM, kot va amokleicer toug avOpdmovg, T dadkacio Kol TIC OPYOVOTIKEG
aAlayég mov amottovvtot. Emopévmg, 1 onpovpyion eVvOG YVOGIOKEVIPIKOD OPYOVIGLOD
OmoLTEL TN GLVELINTOTTOINGT KO TNV VIOCTNPIEN TOV AVATEP®Y GTEAEXADV, KO TIG AVGELS
oL TapEyovTon amd ™ Propnyavia TII, aAdd Kuprdtepa TIG OPYOVOTIKEG OAAAYES.

[Ipémetr va avayvopiotel 6Tt 1 TEPI0G0G TOV TPOTNYOVUEVOV ETAOV NTOV OVATOQEVKTOL, VTTO
KAmola €vvola, TEPOUOTIKY KOl KOTOOKOOUEVT] VO TOPOYAYEL OTMYE OTOTEAEGUOTOL,
Aappavovtag emiong veoyn 0tL to e-CRM givon o poakpompdBecun enévovon Kat vwod
OLTNV TN HOPPY 1 OIKOVOULKY] arrdd0oT NG 0V Umopel va avapéveral Bpoyvrnpddecua
(Sweat 2001, mov avagépetat omd Tov Xu Kot Aowrovg, 2002). Ze cuveyela avtov, pmopet
va vrotebet emiong 0TL Yo éva Kovotopo oty 6mwg 1o e-CRM vipée kdtt cav o
mpdopn  “evBoucidong” meplodog HEPIKMOV TOAD OVIAGLY®V ETLXEPNCE®V Y. Vo,
eloayBovv petalh TV TPOTOV GTNV Oyopd VENS TEXVOAOYING €vOG TETOOVL aKPPOD
TOKETOL AOYIGLUKOV, G€ pio Tpoomdeio va EKUETOAAEVOOVV TOV TPOKTIKO KOvOve “OTL 01
TPMOTEG EMYEPNOELS KEPSILoVV TaL YpNHaTA”, TPOTOH OKOUN KATAAGLBOVV TPy HOTIKE TTMDG
avT N ADoN Umopel va KAVEL OTOLOONTTOTE OLGLACTIKY OPOPd Yo TNV €Taipio TOVG 1)
TPOTOV VO TPOETOUOCTOVV TPOYHOTIKA Yoo ovtiv (Xu xot Aouwroi, 2002). T va
amoPHYoLV TIG amoTVYieg KoTd TV e@appoyn tov e-CRM, énpene va Eodéyouy ypdvo og
otpatnykd oyedoopd, dedopévov O6tt to CRM mpémer va avtipetomobel o¢ po
EMEPNOIOKN OTPOUTNYIKY TOL ypelaletal mpooektikd oyedaoud (PA. mepiocdtepa

otovg Xu Kot Aowroi, 2002).

5.4 IIpoontikég Yo to CRM: 'Eva oyoAto (ko epeuvnTikd Kevad)
Eivar gvpéwc amodektd (Veloutsou kot Aowoi, 2002) 0Tt TOAAEG EMXEPNOELS E£YOLV

Kivnoel amd po. GUVOALUKTIKY TTPOG U0 GYECLOKT TPOCEYYIoT, OAAL TO0 TGO Yp1yopa
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Kamolog Bo UmOpovsE KOVOVIKG VO OVOUEVEL TNV EYKOTAAELYN TOV TOPAOOGLOKOV
ocvotnuotog papketivyk veép RM, kor mepoutépm tov topéo CRM, mapoapéver puo
ONUOVTIKY avomdvintn “ti / €dv”’ epdtnomn. Me Bdon 11 andyelg mov ekepalovrol amd
Lo OKOOMUOIKT] €PELVNTIKY] OHAdN OTN ZKOTio TP omd pepkd €Tr, Kol HE 1N
YPNOOTOINOT €VOG EEEIOIKEVUEVOL GUOTNUATOG, TPELG KaOnyntég (Saren, Tzokas kot
Veloutsou), enediwéav otn perétn tovg (2002), va mpoPAéyouv “mdg ot aAAayEg OTIg
TOPAUETPOVG TOL TePIPdALOVTOg oL Tpowbnoav 10 RM €yovv emmtmoelg ot
LEALOVTIKY] avATTTLEY KO TV TPOKTIKY TOL”. MdAota, mAnciocav oAdkANpo to OEua pe
TNV aVixveuon TV “eVOALOKTIKOV TOOVOV cevapiov” wg évav tpdno vo kabopiotel n
“nedhovtikn mpaypotikotnta’”’. Xwpig kapio pétpnon, kavévay aptfud tpdpieync.

AxolovBdvtag g mpoavapepbeica “eomevouévn mepiodo” epoappoyng tov CRM,
onuepa pmopel (L6vo) va vmotebel @' €tépov OTL MPEmel v VIAPYEL EVOS UEYAAOG
aplOpdc AMOVIKOV EMYEPNCE®V TOPOYNS VLANPECIOV OV VO UTOPOLV YEVIKDG V.
ocvppmvnoovy pe TG évvoleg tov CRM kan va avayvopicovv m cuuBoAn tov yu
peiowon tov domavav, av Kol epeoavifovror axopo anpdbovpes (“aviovyes” OTmS o
Kapoulas kot Aowrot, to 2002, avayvopilovv) va To epapLoOGOuV - Y10, SIAPOPOLS AOYOLG
OV UmopovV pévo vo, voteBovv. Xe avtd To YEYOVOS Umopel vo cuvEPBaAaY dtdpopot
TPAYUATIKOL TOPAyoVTESG, ALY Kal, O £va opiopévo Padud, ta pailov amobappuviikd
oxolo kot ot aiwoelg mov €yovv €pbel 6t0 QWG ot debvn Aoyoteyvia, OTMC
mopadelypatog xbpv ekeivor mov yivovton and 1o Pitney Bowes Document Messaging
Technologies (epevvntikn| ékBeom, lodhog 2003) ywo 115 Ppetavikég Propunyovies, mov
avaPEPOVTOL GTOV OYVPIOUHO OTL “0 pMvag Tov HEAMTOG Yio TN dwyeipton oyéoemv
nelatadv (CRM) éxer e€acbevicel”, 1 o1 voyieg mov eE€ppacav YOp® amd HEPIKES
dVoKOAlEG péTpnong tov Pabupov amdooomng g emévovong (ROI) and tétoteg “oakpiPéc
Moels” onwg to CRM, k.An. Emopévag, péypt mod onuelo, ndte, yio moovg 1010itepovg
AOYOVC, 6TO TAMIGIO OOV TTEPIGTAGEWV Kot TEPPAALOVTOG, gival ot dlevBuvTtég Kot ot
KATOVOAWOTEG TPOOLUOL Vo TPOY®PNGOLY TTPOG TNV TANPN €papuoyn tov e-CRM, sivan
ntpoTo Yoo T HEALOVTIKNY €peuva. Xg avTd, 1 TapoHoa UEAETN EMOIDKEL VO CLUPAAEL

G £€va, 0plopEVO Pabuo.
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5.5 TToAomAdt T twv optopdv CRM: Mo a&loldynon

Kabdg n avabBedpnon o1ebvoig PiAoypapiag yio 1o CRM mpoympd, emPePaidveron
amd TNV TOAAATAOTNTO TOV OPICUAOV TOV OTL 1 dwoyelpton oy€ong meAT®dV onuaivel
SPOPETIKA TPAypoTa Yiot dtapopetikovg avOpomovg (Winer 2001, Dotum 2003, k.Ax.),
eCaptapevn ouvBmg omd mold medio Ko VLd TOId TPOONTIKY KATOLOG TO KOTaAaPaiver
Ko 1o avalvel. Etvor yeyovog 6t mapd v ektevn Aoyoteyvia oyetikd pe 1o CRM yevikd,
dev gaiveton va vrdpyetl kapio cuvaiveon wg mpog avtd mov o CRM amoterel. Extdc
avtov, o XvpPovievtikog Ouihog Hewson (2000) exBétel puo ektevn KoK ¥pNon Tov
opov CRM og moArd mpoypdppota (vrootnpitovv 0tL povo 18% tovg ypnoiomolovv
owotd Vv etikéta. CRM). Ziyovpo vrdpyet o EAAEIYN GOPNVELNG KO KATOlH GUYYLOT)
YOp® amd OGO AmOTELOVV TNV MAekTpoviky] Owyeipion oyxéong mehatdv (e-CRM), ko
aLTO OMOKOAVTTEL TNV aVAYKN Y TPocoyn o€ avtd 1o Béua. Emopévmg, avtoi ot
duapopot optopoi, Tov divovtal ard Tovg aKaONUATKoHg KOKAOVG, TOVG EUTELPOYVMUOVEG,
TIC GLUPOVAEVTIKEG OPYOVAOGCELS, TO WOPVUATO KOl TO, EPELVNTIKA KEVIPO TOV GLVOEOVTOL
ue v mpocéyyton tov CRM, avoivovior ev cuvtopio, 0€00UEVOL OTL TPOCPEPOLV L0
oElPd TOV TPOKANGEMY KOl TOV EVKOIPLOV Yo TNV TEPUTEPO oSLINTNON KOl TIG

EMOVOELOAOYNGELC.

A6 ™ TpoonTIKN TNG AL0iKNONG

O Smith (2001, avaeepdpevog and toug Ang kat Buttle, 2003) mpocpépel Tov opiopo:
“10 CRM e&ivon pio emyelpnotoky] oTpoTnyIKn Tov cLVOLALETOL [LE TNV TEXVOAOYIN Y10l VO
dwyeplotel amotelespaTKd TOV TANPN KOKAO0 {ong Ttov medatdv”’. 'Evag opioudg mov
omeovilel TIG TPEIC TPOOTTIKEG (OTpaTNyIKh, Aettovpykhi kot avodvtiehy)®, amd toug
Ang «xot Buttle eivar: “to CRM e&ivoar 1 x0plo €MYEPNCLOKT OTPATNYIKY 7OV
EVOOUOTOVEL TIG €0MTEPIKEG Oldkacieg Kot TIG Agrtovpyieg, kot to €EOTEPIKA
EMYEPNOOKAE SIKTLO Y100 VoL dSNUOVPYNOEL KOt Vo Tapad®doel a&io ot atoyofétnon twv
TeEAATOV pE kEPOOC, mov otnpiletar 6Ta VYNANG TOOTNTOS GTOLKEID TEANTMV Kol TOV
emutpéneton omd Vv tEXvVoroyia TAnpopoptdv”’. Opoiwg, o Kotorov (2003) meprypdpet )

dwyeipion oyxéong melotav (CRM) g “mepiocdtepo o oTpatnylkn omd o

3 STpUTYIKOG AVOQEPETOL OTOV EMYEPNOIOKG TPOSAVOTOMOHS (TPOidv, Tapoy®Yy, TOAOE T HAPKETIVYK).
AEITOVPYIKOG OVOPEPETAL GTNV OVTOUATOTOMNGT (TMV AEITOVPYIDOV TAOANONG, LAPKETVYK KOl DANPECIOV). AVOAVTIKY
£0TI0OT OTNV EKUETAALEVON TOV GTOLYEI®V TEAATOV.
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TEYVOLOYIKT AVOT”, 0L TPOGEYYIOT] TTOV AVAPEPETOL EMIONG OTNV £KBECT] TOV TPOESPOV
g Fuller Company (Avyovotog, 2002). Ot Adyotr ywoo avtd eivor Koatapynv OTL To
npoypappote CRM  dpyloav apyikd omd TO LANPECLOKO EMIMEOO OPYAVMOONG Kol
OLVEYIOOV EMELTO. OTO EMYEPNOOKO, KoL OEVTEPOV OTL 1 GUUUETOYN TOV OVAOTEPMOV
oTeEAEYMV elvan amopoitntn mpokeywévoy va dnpovpyndel kot va dwopopembel M
OTPOTNYIKN COUQMOVO UE TIG avAyKeg Tov mtehdtn. Avtiototrya ot Law kou Aowroi (2003)
neptypdeovvy 10 CRM o¢ emiyelpnolokn otpatnyikn, n omoio givol GOUE®YN HE TIG
aAlayég ¢ ovumepupopds tov meddtn. H teyvoloyia vmhpyer aAdd eivar avt) mwov
BonBd o emyelpnoloKn) CTPATNYIKN Y10 VO EQAPUOCTEL KOl VO OMGEL TO, ATOTEAEGLLOTOL
omv opydvwon (Greenberg, 2001 mov avaeépovtar otovg Law kot Aourove, 2003). H
aAvVOTEP® TPOOTTIKY elvarl mopdpota pe ekeivn tov Swift (2001, oel. 12 mov avaeépeton
otovg Law kot Aowmovg, 2003) dedopévov 6t kat ot dvo kabopiCovv o CRM Bdoet g
KOTOVOAMTIKNG GUUTEPIPOPAC.

O Swift (to 2001, avapepopevog otovg Law xor Aourotg, 2003) Bewpei 10 CRM ¢
EMYEPNOOKY TPocEyylon, N omoio Pondd otnv kotavomon kot v mwpoPrieym g
CLUTEPLPOPAG TOV TEAATN HEG® EPYOAEI®V EMKOWV®VING, GTOYXEHOVTOS GTNV AVENCT TNG
niomg, ™G dlakpdrnong kot g anodotikotntag. EmmAéov, o Crosby (2002) €xel v
0 amoyn O6mwg o Swift aAAd apveitar 10 yeyovog 6tt 1o CRM agopd poévo v
TeXVoLoYia TANpoPopidV. Avth 1 droym evicyvetal exiong amd tov Goldenberg (2000) o
omoiog vrootpilel 611 o CRM givan mepiocdtepo amd €va gpyareio teyvoloyiag, To
omoio vroompilel ™V €EuINPETON TEAATOV, TIC TOANGES KOU TIG OPACTNPLOTNTES
UAPKETIVYK. TNV TPUYUOTIKOTNTO, EIVAL [0 ETLYEPNCLOKT] GTPOUTNYIKN, 1| OTOl0 GTOYEVEL
ot Peitiotonoinon TtV oyécewv pe TN OAKPlon HETAS) TV KEPOOPOPOV Kol UN-
KEPOOPOP®V TEAUTDOV UEWDVOVTAG TO KOGTOS TOV TOANCEMV Kol OPovTidos. Xtnv o1
TAELPA, EENYOVTOC TN oMuovTikdTTa ToV KEPOOLS, 0 Buttle (2004) meprypdpet 1o CRM,
Om®G Ol TPONYOVUEVOL EPEVVNTEG, VLTOGTNPILoviag OTL glvol [0 EMLYEPNOLOKTY|
OTPOTNYIKN, M OTTOL0 YPNCLUOTOLEITOL OO TOVG OPYAVIGHOVS Y10 VO EVIOTICOVV TOVG TO
KEPOOPOPOLG TEAATEC KO VO TOVG GTOYELGOVY. AVTO TETLYOIVETAL KLUPIWG LE TN GLAAOYN
TV otoyelmv yu tovg meldtes péow tov TIL evd tovg mpooeéper ol pe T0
GLVOLOCUO TV SLUOIKACIDV, TOV SIKTLMOV KL TOV AEITOVPYI®V. YO TV 1010 TPOOTTIKY,

ot Bradshaw kat Brash (2001), o Massey kot Aowoi (2001) kot o Dotum Adebanjio (1o
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2003) &yovv dmaoet tov akdAovBo optopd Tov CRM: “Eivar 1 dtotkntikn Tpocéyyion mov
mepAapPavel Tov TPocdOPIGUO, TNV TPOGEAKLON, TNV avATTLEN Kol TN O TPNOT TV
EMTVYADV GYECEMV TEAATMOV KATA TN OAPKELDL TOL ¥POVOL TPOKEWEVOL va avénbel 1
JKPATNON TOV KEPOOPOP®V TEAAT®V pE TN Olayeiplon tov oyécewv tovs’. Emiong,
oOpemva pe o Strauss Kot Aomovg (2003), to CRM “nepthapfdvet  dtotipnon kot tnv
avénon g emyeipnong Kol TOV UEUOVOUEVOV TEANTOV HEGH OCTPOTNYIK®OV TOL
eCacpaiilovy TNV 1Kovomoinocy Tovg HE TNV eroipio Kol To. TPoidvta TG Kot
avanTOGGoVV HOKPOTPOOEGUES OYECELS, TpoKEWEVOL va avénBodv o apBudc kot M
CLYVOTNTO TOV CLVOAAAYDV TOVG LE TNV ETOpin”.

[Tepiocotepo 1 Mydtepo OUO0VE OPLGHOVG TG dwayeipiong oyxéong medatwv (CRM),
HEG® NG 100G TPOGEYYIoNG Ue TOVG TpoavapepBévtes, €xovv d0bel emiong amd TOLG
EUTEPOYVAOLOVES KOl €WK Toug ovpPodAovs. H  aveEdptntn epevvnikn kot
ovppovievtiky etorpic Ovum (Bradshaw kot Brush, 2001) kaBopiovv 10 CRM wg
“OlOIKNTIKY] TPOGEYYIOT] TOV  EMTPEMEL GTOVS OPYOVIGHOVG VO TPOGOlopicGovy, Vva
TPOGEAKDGOLV KOl VO ODENCOLV TN OKPATNON TOV KEPOOPOP®V TEANTAOV, UE TN

dwyeipron g oyéong pe avtong”.

Ano v mpoonttikn) TV [IAnpooprokav Zvotnuatmyv

[ToAMol epguvnTéc €xovv pa Tdom va VToypappicovy Tig TeXVoAoYIKES TTVYEG Tov CRM,
Bewpmvtog 10 mEPIocOTEPO MG epyareio Teyvoroyiag. O Ben Light mapadeiypatog yapiv,
ot ueAét tov (2003) avaeepdpevos oto Pabud mov ot opyovicuol pmoOpecav va
vioBetnoovy kot va ypnolwonomoovy ta makéto, CRM, efetdler v €vvola g
dwyeipiong oyxéong mEANTOV G GYECT HE TO TOKETO AOYIGUIKOV, 7oL, Om®G ALEL,
TPoGPEPOLY Bepel®on a&ia 6Tovg HIKPOHG Kot LEYAAOVG OPYOUVIGLOVG, Kol TEPIAAUPAVEL
T EPYOAELN OOONKDOV OEOOUEVOV KOl OVTOUATOTOINGTG TOV TOANGEWDY, TPOKELUEVOL VL
EVIGYVOOLV Ol TOAGELS KOl 01 dPACTNPLOTNTEG UAPKETIVYK. ZOUQ®Va pe touvg Romano
kot Fjermestad, 1o e-CRM egivat évag cuvovacudg vAkod kot Aoyiopikol, dlodikacidv
Kol pappoymv mov evbuvypappilovror pe tig otpotnykéc melotadv (Rigby kot Aouroi,
2002) otoyxevovtog otn peylotomoinom g amoddoong g enévovong (ROI) oe kabe

0OpYOVIGUO.
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Yy dw Aoy, o Kramer, tov Opidov Patricia Seybold, meprypdoer to CRM o¢ o
moAMTAY,  €évvolo.  mov  €xel Ta.  akOAovbo  yopokmnploTikd:  “Ot  e@opuUOYEG
OLTOUATOTOINGNG TOL SLVOUIKOD TOANGCEMV, Hid AEEN EVIVIMOEMY TOV HAPKETIVYK, L0
ETAPIKN PLL0cOoPia, Eva AOYICUIKO OV €QPAPUOLEL O10OIKAGIEG UAPKETIVYK, TOANCE®DV
KO VIINPECUDV, TO EMOUEVO KOO GTNV TEXVOAOYIO TANPOPOPLDV, KATL TOAD SVGKOAO VO
epapuootel, évag tpdmog vo PeAtiobel n wavomoinon melotdv Kot vo owénbel m

emyeipnon, VAOTOMUEVO amd £vo evpL PACLO EPOPUOYDOV.

A6 v ntpoontikn Tov Hiektpovikov Emyerpeiv

To CRM meprypdoetol ®¢ KATL OV YPNOWOTOLEL TIG WYNOOKES OlUOIKAGIEG Ko
EVOOUOTOVEL TIC TANPOPOPIEG TELUTOV TOL GLAAEYOVTOL GE KABe NAekTpovikd “onueio
aeNS” TV TEAATOV (10TOY®POG / AladikTLO, NAEKTPOVIKO TOYLOPOLELD, KEVIPO KANONG
TEAATMOV, GUOTHUOTO OTAVTINONG POVIG, TEPIMTEPA) Kot gppaveic/apaveils Asrtovpyieg
(Yo awtég TIc Aettovpyieg deite Aemtopepdc tovg Chen kot Popovich, 2003). EmuAéov, o
Rembrandt (to 2002, avapepduevoc and tovg Ang kot Buttle, 2003) kabBopiler to CRM
oe Aertovpykd enimedo: “éva kard mpdypappe CRM mov emtpénet otovg meldteg va
EKTEAOVV OPOCTNPLOTNTES NAEKTPOVIKOD EMYEpElV, VD £Youv €OKOAN TPOcPacn o€
omoleg mAnpoeopieg ypewdlovtal omowdnmote otyun. Ilepihapfaver évav ypryopo
epyareio nAektpovikol tayvdpopeiov mov Paciletar oto Atadiktvo 24 / 7 ko mapéyetl ™
dvvatotnrta va. cu{nBovv ta TpoPfAuata pe Evav AvOpmTo Topd pE VO NAEKTPOVIKO

cuoTNUa omdvinons’.

Am6 ™V mpoonTiKN NG Awoyeipiong I'voong

H yvdon yo 11¢ avaykeg Kot TG TPOTIUNCELS TOV TEAATMOV €IVOL OVGLACTIKY YO TIG
etarpieg kar 10 CRM (Stefanou J. kou Aowroi, 2003). H Oracle kaBopiler To CRM ¢
“EEpovTag TOVG TEAATEG GOG KAADTEPO KO YPTCLLOTOLOVTOS ATOTEAECUATIKA EKEIVI TNV
YVOOT Y10 VO KOTEXETE TN GLVOAKT EUTEPIQ LE TNV EMYEIPNOT Kol Yo vo 0Omyeite TV
avamtuén Kol v kepoogopia”’. Avdroya, o Clemos (2000) meprypaper 1o CRM
Aapupdvovtag voyn OtL E€poviag Tovg mEAdTEG KOAVTEPQ, onuoaivel 0Tt o eivon
EVKOAOTEPO VO TPOCIOPIGTOVY EKEIVOL TOV TTAPAYOoVV €val HEYIAO TOGO KEPOOLS, KATL

mov eivor M peyaAvTEPN avnovyio Tev emyelpnoenv. Me to gpyaieia emyEpNOIOKNG
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VONUOGUVIG OTt®G ovTé NG ££0pVENG, XOPTOYPAPNONG Kot amobfkevons dedopuévay, ot
etopieg Umopohiv. v EVOOUATOGOVY TI TANPOPOPIES TOV TEAATMOV GE GTPUTNYIKN
emyepnooky vonuoovvn (Sin kar Aouroi, 2005). O Couldwell (1998), mov axkoAovBel
™V KaTeLOLVGN NG dLYEIPIONS YVAOOTG KOl TV TANPOPOPLOKDV GUGTNUATOV, TPOTEIVEL
6tt 10 CRM eivar évag cuvovaopog dadikaciog kol TeYvoAoyiog, mov kot To 000
BonBovv Tic emyepnoelg oy avalfTnon TEPICCOTEPMOV TANPOPOPIDOV Y10 TOVG TEAATES

TOVG OO TNV TPOOTTIKY] TOL TTO101 Eivait, Tt KAVOLV Kal TG Hotdlovv.

A6 TV TpoonTiKN Tov MAPKETIVYK

O Zineldin (2000, ov avagépetor otovg Law kau Lancaster, 2003) meptypdeest to CRM
®G o EMKEILEVT OAAOYT] OTN AOYIKT] TOV HAPKETIVYK, OTOV TAEOV Og OiveTal EUQOOT
0TI GUVOALOYEG KO TNV OTOKTNOT VEOV TEAUTOV OAAG OTIG HokpOoTpOBecues GYEoELS
Kot TN daKpdTnon toug. Mo and TG Mo YVOOTES EMYEPNOEIS oL e&edikedovTol 6
Mooeig CRM, 1 SAP, opiler to CRM m¢ Abon g Atayeiptong ZyEcemv Y10 T0 GXEOACUO
KOl TOV EAEYYO TOV TEAATEWNKAOV Ol0OIKACIOV OTIS TWANCELS KOL TO HUAPKETIVYK, EVD
OVOAVTIKEG KOU GUVEPYATIKES OPUCTNPLOTNTES TPOYLOTOTOOVVTAL KOt OAO T KOvaAio
emkowwviag elvar oe ypnon (Vlachopoulou, 2003, htpp://www.sap.com). ITo
ovykekpipéva, coppava pe tov Peppard (2000) n Awyeipton Kavaliodv givatl onpovtikn,
aKOUO KL oV TO KOVAAL To omoio mpodkeltan vo ypnowwomombel givor avtd mov eivon
KOTOAANAO 7y  TOvG meAdteg mov  AouPdvovv  otTiypwoio, LVYNAR  TOLOTNTA
TPOCOTOTOMUEVOV VINPESLOY. XNV 0 katevbBuvon, ot Peppers kot Rogers (1999)
Bewpovv 611t 10 CRM ypnoiponoteitat yio m @povtioo TV TEAATOV, TIG TOANCELS KOl TG

EVOA-TIPOG-EVOL ETIKOVMVIEG.

A6 v poonTikn Tov MapkeTIvyK Ynpeoidv

O Robinson (2001) ypaper 6Tt to CRM egivar “n éykaipn moapddoon g Eprotng
VANPEGIOG OTOV TEAATN”, £vaG OPICUOG TTOL SiVEL TNV EUEOCT OTIS £VVOLEG TNG LINPEGING
(éva omd 10 KOp1o {RTNUOL TOV HAPKETIVYK DINPECUDY) KOl TNG NAEKTPOVIKNG LINPEGING.
A@' etépov, ot Chen J. ko Aowroi, (2003) vrootnpilovv 61t to CRM mpénet va eetootel
amd Tovg TeAATES (TO OeVTEPO KVUPLO {NTNUA TOV HAPKETIVYK DANPECLOV). Mia Tapopola

okéyn yww 10 CRM exppaleton ot peiétn tov Law, Lau xor Wong (2003), ot
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ovyypageig g omoiog Bewpodv 0Tl N agetnpio Tpénel va givor amd v TAELPE TOV
meAATY, Ol meAdTEC TPEMEL Vo fval 1 OMUOVTIKOTEPT €0TIONOCT KOL Ol EMYEPNCELS
avtipetonilovy ovclaoTikd TG oyéoelg owyeipiong pe tovg meddteg (Customer
Management Relationships), avti tg dwyeipiong oxéong nelatov (CRM). Ocov agpopd
TOVG TEAATEG OTWG OTOLOKPVVOVTOL OO TOVS TAPOSOCIKOVS TOVG POAOVS Kat YivovTat
evepyntikég avti modntikég opddeg (PA. emiong Prahalad kot Ramaswamy 2000, wov
avaeépetor amd Toug Law, Lau kar Wong, to 2003), ot suyypageis to yapaktnpilovv mg
“ropado&o” mov odnyel oe pia eEghktikn adiayn g €vvorag tov CRM oe CMR kot v
avAaykn vo 160pPOTNCOLY OVTEG TIG OO £VVOLES GE €val GLV-ONUIOVPYIKO TEPPAALOV.
Eniong, vrootpilovv 611 1 eotiocn tov oyediov oyéong elvar Oyt pdvo o Eva-rpog-Eva
oyéon, N omoia eivor PETAED TOV TEAUTAOV Kol TOV EMYEPNCEWV, AAAL, OT®OC Bo Enpene
va gtvat, poe  oxéon évo-diktvo-éva (IN1), 6mov o mpdtog onuaiver tov mehdrn,
TeEAeVTOI0G onuaivel TV emyeipnomn kot To dikTvo onuoaivel 0Tt évog TeAGTNG aoyoleiTot
0€ OVOIKTN EMKOw®Viol pe d1popovs Tpounbevtéc, dmov avtdg oV EMAEYETAL TEAKA
YL TN GLVOAAOYN TPETEL VO AELTOVPYNOEL PE GAAO ECMTEPIKA (TOPASEIYUATOC YAPLY
dpopa Tunpato evog Piplonwieiov) N eEmtepkd (m.y. évag ek0OTNG M €vag PopEag
TAPOYNG VINPESIOV ayYEAMAPOpV) cupforidpeva pépn. Q¢ amotéleoua OA®V oVTOV,
évag véog oplopdg CRM oiveton g €€ng (Law, Lau kot Wong, 2003, p.56): “To CRM
elvalr yuo po dwdwkosio avantuéng oyéong He TOV TMEAAT MG OQQETNPIC YO TIC
OAANAEMIOPACELS e pla emyeipnon Kot dALo oyeTikd cvpporidpeva uépn. H eotioon
etvar v Tovg TpOTOVG va e€etaotel avtd TO €100G GXEGNG TEAATAOV KO 1| TPOGEYYIoN
etvar v kaBiepwbel €va cvv-onpiovpykd meptPdAlov yio vo cuvepyactodv OAd To

cupParropeva pépn”.

A6 TV TpoonTIKN TNG ALoiKnong AvOp®OTIVOU AVVOIIKOD

Yopeova pe v ékbeon g opddag META (1998), to CRM dev pumopei va Tetvyel €KTOG
av &xel viofetnBel o TEAATOKEVTIPIKY] KOVATOVPO Kol amd TN dtoiknom kot omd Toug
VOAMAOLG péoa oToV opyaviopo. o autd tov Adyo, KATOlEG EPMOTNACELS TPETEL VO,
dlevkpvictody, Omw¢ mopadeiypatog yapwv m dvvatdtTa kot M mwpobvpic  Tov
TPOCHOTIKOL Vo avaAdfel tnv Anpn epappoyr tov e-CRM, 1 gdv Ba ftov dvvotd va

VIEPVIKNOOVY OTTO10ONTOTE OO TO. EUTOSIOL TOV TPOCIOPICTNKALY.
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H mollamidmrto tov avotépo opiopdv CRM éxetr 1ig eénynoeilg . Ilpota, moAin
“ouyyvon” umopel va e&nynbet amd 10 YeEYOovog OTL awTd TO cvoTNUO £xel eEglyOel
Babuiaior ko péoa amd otdd PG OAOKANPNG TEPLOOOV OPKETMOV ETMV, KATO TN
duapkela TV omoimv o svotiuota TIT kot TAnpoeopidv evoopatmdnkav Paduaio oto
CRM, péypt v emitevén tov moapdvtog otadiov e€vdg ovomnuatog e-CRM  mov
vrootnpilel TANP®G amd TIg TPodOOVS NG vENG TEYVOoLoYias. Evag ahlog Adyog givar Ott
10 e-CRM, ®¢ éva moivdldototo Koataokevoouo, eivor pio oOvOeTn Kol TANPOG
EVOOUATOUEVT  Jodkacia, £xel €upy  QACUA EPOPUOYDV, GTOY®V, TPOKANGEWYV,
EVKOLPIOV EPAPUOYNG KOl OQPEADV, TEPIEXEL OLUPOPETIKEG EMGTNUOVIKEG OPYES, KATEYEL
duapopeg daotdoelg Kot ekppalel apketd mepimhokeg Evvoles. [Ipoopépovtag o celpd
TPOKANGEMY KOl ELKOIPIOV, 1| GVUON avLTOV TOL (NTHUOTOG LTOVOEl OTL pumopel va
peretnOel amd TOLG ePELVNTEG MOV €YOLV Eval €VPV EAGHO. EVIIPEPOVI®V, OMW®G
ToPAdElYILOTOG XAPV TNV TEYVOAOYIOL TANPOPOPLOV, TO HAPKETIVYK, TN Olayeiplon TV
mopwv Ko emévovone, K.Am. (Adebanjo, 2003). 'Evoc dAloc Adyoc evromiletar oto
1010itEPO TEDI0 KAT® ad TO 0TO10 AT 1 PLA0GOPin £EETALETOL Ko aVOAVETAL, OTTOL OL
EPELVNTEG AVI|KOVV GE JLAPOPETIKOVS TOUEIS KAl TNV avaAVOLY Ge dlopopeTikt| Baom. Ot
Luck xon Lancaster (to 2003) emifefordvovv o aveTtépm ovaeEpovTag mopadeiyuoTo
EPELVNTMOV TOV AVIIKOVV GE S0QOPETIKEG GYOoAES. [Ipémer emiong va mapatnpnbel, OTMC
emonuaivetal and toug Law kol Aowmmovg (2003), 611 660 mepiocoTepa Bépata Kaleiton
Vo KOAOYEL €vag Oplopog, TO00 dVOKOAOTEPO eivar va GVAAGPEL ™ Pacikn koTovonon
OAOKAN PTG NG £VVOLaG.

Evtovtolg, and 6Aa ta avetépw umopel va cuvaybel 10 CUUTEPAGHO OTL OV KoL VITAPYEL
poe avtinmey EAdeyn capnvewng otov kabopiopd tov CRM, 6hot ot tOcol moArot
opwopol popdlovror pepikés Pacikég €vvoleg OM®G 1 MEAATOKEVIPIKY OYEOM, M
dwyelpon yvoong, to KatdAinAo epyoieion TG TEXVOAOYIOG, Ol GUUTEPUPOPIOTIKES
tonofetnoelg, Kol Kdmolo €100¢ oTpatnyikng pdpketivyk (m.y. Zineldin, 2000, Gurau,

2003).
5.6 Xyetikol gpgvvnrikol Topeic pe to e-CRM

H molvoidotatn @von g mAnpog eveouatouévng Avong e-CRM eppaviCetatl va givon

Lo GNUOVTIKY] TOAVTAOKOTNTA OV TTPEMEL v AneBel vdyn Gyt udvo KoTd T StipKeL
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™G OIKaGiog oyedacov g vioBétong tov e-CRM, aAld kot 6tav 1 amddoom TG
npdxertan va aEtoloynBel oty mpdén oe omolodNmote 6TAO0 TNG EEEMENS TNG.

Apyikd, onwg emonuoiveton amd tov Chen kot Aouwotg (2003), 1 emTuynG EPAPLOYT TOV
e-CRM omoutel, g OAOKANPOUEVT] KO 1GOPPOTNUEVT] TPOGEYYIOT TPLOV KOPL®OV
Bewpldv, INA. wv dadikociov, twv avlporwy Kol s teyvoloyios poli, ol omoieg
oTOYELOVY “vo. KataAdPBouv”’ tovg mehdtec. Ov €QaploYEG TEXVOAOYIOG TANPOPOPILOV
amottovvtol, HETAED TOV GAA®V, TPOKEWEVOL Vo, cuVOEBODV Ol EUQAVEIS KOl OPOVEIS
Aertovpyieg TG etonpiag, Yo vo aKOAOLOGOVY Kol VO OVOADGOVV T1) GUUTEPLPOPE TV
TEAATOV, KOl Y100 VO aElOAOYGOLV TO 0KOVOKO TAcovEKTHa KAOe meldtn. Ot Chen
kot Popovich (2003), mov moapéyovv &v mEPUMYEL [ EMOKOTNON TOV OQEADY TOV
TPOGPEPEL M Kouvotopog teyvoroyia tov CRM, mepthapfdvovy peta&d oavtdv tnv
OAOKANPOCT TOV GYECEWV TEAUTAOV KOl TPOUNOELTAOV, TNV KATUGKELT] LETPIKAOV Y10 TNV
avdAvon Tov Kool Kot povadikolh oyxediov Twv TeAatdV Kot T0 fabud wavotntog Tov
TEAMTAOV Yoo avTogEumnpétnon kot xprion tov Awadiktoov. [evikd, 1 dvvotdtnto va
e€dryetal ouveydS YvmdoN Yoo Toug TEAdTES (LE TG amoOnKeg dedOUEVDV, K.AT.) HEUDVEL
™V avaykn yuo E60gpa TPOcHET®V YpNUATOV GE EPEVVEG Kol OUAOES EGTIOCNG MOTE VL
oLALEXDEl I VONUOCUVN TOV TELOTOV HECH TOV TOPUSOCIOK®V KOVOMOV papkeTvyk. H
EMYEPNOOKY OldKacia, €WWIKA ol aAlayég dwdikacioc, &ivor o moapdyovtog mwov
amouteitol Yoo vo. KOvel TNV EmyEipnon vo HETATOMIOTEL Omd TIG TOPUOOGLOKES
oTPOTNYIKEG TOV WalKoD UOAPKETIVYK Kol TG MOlIKNG TOPAY®OYNS TLTOTOUUEVOV
TPOIOVTIOV OTIC TEYVIKES HOPKETIVYK ONUovpylag oyéong pe tov meAdn am' 6,11 e 10
TPoiov, avtipetoniloviag kabévay SoPOoPETIKA GE [0 TPOSTAOELD TOV GTOYEVEL VO TOV
KpOTNoEL Kavomompuévo o€ évav Pabud apketd vyndd mov 6o 1oV KATOGTNOEL
ELTLYICUEVO Ko ToTO. TEAOG, Ol HEHOVOUEVOL VTAAANAOL, OV AVTIUTPOCSHOTEVOLV TN
duvaun tov pallkdv ToANcE®Y TG entyeipnong, etvorl eketvol mov amontovvron (pall pe
10 Opoapa TG dtoiknong) “yia v okodoUNon TV PACEOV OTIC LOKPOTPODEGLES GYETELS
neratov" (Chen kot Popovich, 2003).  Tlapadeiypatog xbptv, yio vo epopUocTEL TANPOC
éva ovomnua e-CRM otov tpamelikd topéa, 10 emTLYEG UAPKETIVYK OTIS TPOTECIKES
gpyacieg mpémel vo cuvovOoTEL HE OLAPOPES OYETIKES OPYES, OMMG 1 OMOOOTIKN
TEYVOLOYIDL  TANPOQOPUDY, TO  OMOTEAECUOTIKA EKTOLOEVUEVO  TPOCOMIKO, TNV

TOKTOTOINGN  O1Pop®V  0pYOvVOTIK®OV TpoPAnudtov kAm.. Avt] n  aSloldynon
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npobToDETEL, TPMOTO, IO AETTOUEPT AVAALGON TOV 1OOITEPOV YOPAUKTNPIOTIKMOY €VOG
TAPOG EVOOUATOUEVOL NAEKTPOVIKOD cuoTinatog e-CRM vrd avtrv ™ popen, pali pe
po emmpdcohetn mEPLYpAP TOV OVOYK®OV KOl TOV TPOTIUCEMY TOV KATOAVOAOTOV,
vroypappifovtag ™ dnuovpyia tev Tot®V oyécewv pe avtovg (Luxk kot Aouroi, 2003,

Reincheld kou Schefter, 2000).

Ov oyetikég apyéc pe v e-CRM oilocopioc — cuvBmg 610 TAGICIO TG YNEOLOKNG
TEYVOLOYIOG - OV GTNV TPAYUATIKOTNTA £XOVV GLUPGAEL 6€ peydAo Pabud ywo v

avanmTLEnN TG o€ £va TAPWS EVOOUOTOUEVO GUGTNLO, EVal 01 aKOAOVOEC:

® To Hiextpoviké Emiyeipetv (Electronic Business), 10 omoio &ivar M cuveyhc
BeAtioTomoinon TV OpUCTNPOTATOV MG EMEpPNONG HEC® NG  YNOLOKNG
TEYVOLOYLOG.

® To Hiextpoviko Eumopio (Electronic Commerce): Onwg o Fraser kot Aowroi
(2000) xaTOANYOLV, TPAYLLOTOTOIDOVTOG MO LEAETN TTEPIMTOONG, Ol EMLXEPTOELS TOV
etval Paciopéveg 6T0 MAEKTPOVIKO EUTOPLO KOl KAVOUV OlOOIKTVUOKES GUVOALAYEG
£YOVV OMOVPYNGEL O TIG GYECELS LE TOVG TEAUTES, 10 OO TIG KOPIEG OPYES TOL €-
CRM. H dwoc0vdeon TV papproy®v nAektpovikoy gumopiov kot tov CRM kévouvv
TIC EMYEPNOELS VO EMPAAOVY TOVG TPOTOVG TOV OAVELOVY Kol TOAOVV TO TTPOIOV
TOVG KOl TIG VNPEGIES TOVG, PEATIOVOVIOG £TOL TNV EMYEPNGLOKY| OTOOOTIKOTNTA

tovg (Frook 2001, mov avagépetor amd Toug Zeng kot Aourot, 2003).

® To [Tinpopopioxd Zvotijuaze (Information Systems), eivor €vog TpOTOG OV
BonBd to CRM va odiniemdpdoet pe tov merdtn (Bose, 2002). Ynodeukvoet T1g véeg
TEYVOLOYIEC TOV TTAPEXOVV OTIG £TALPIEG M Ao Yo TV e€otkovounon xpovov, Ty
eloyrotomoinon AaBov, 1 peiwon damavodv HE TNV OVTOROTOTONGT Kol TNV
TUTOTOINGN TOV ECOTEPIKMVY SLOOIKAGLDY TOV CLPOPOVV TNV OITOKTNOT|, TI) GUVINPNON
Kol TN SKPATNON TOV TEAUTAOV, GUYKEVIPOVOVTOS TEPIOCOTEPO GTOLYEID Y10 TOVG
neAdTEG TOVG OMWG TAPASEIYHOTOG APV O aplOUOS TOV GUVIALAYDV, 1| CLYVOTNTA

TOV GLVOALOYDV Kot 0 apBudg katayyeiiwv (Bose 2002, Curry kot Prenman 2004).
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® To Maprervyk Yrnpeoiwv (Gronroos, 1990, Zolkiewfski 2004) dwdpapoatilet
évay onuavtikd poAo 610 Yeviko mhaicto Tov e-CRM. Avtd cvuPaivel emetdn kot ta
dvo elvar Pacwopéva oty évvole “mng oxéong’ (SLmPocOTIKEG GYECELS Kot
aAAMAETIOPACES TV avOpOT®V) Kol TNG LANPEGiog mov yopaktpiletor amd v
acdoela kot v etepoyéveln (Karni 1973, Zeithaml 1981, Groonos 1990, Levit 1991,
Zolkiefski 2004, Curry kot Prenman 2004).

® To Aucoo Mdépketivyk (Direct Marketing) xon 10 Mépretivyk facewv dedouévary
(Database Marketing) (Long woi Aoutoi, 1999) eivoan mBavd dvo amd to kOplo
epyareia Tov RM ko emopévag tov e-CMR erionc. Zouewva pe tov Rich (2000), ot
gtapiec mpoomabovv va avénoovv tov OYKo TV PAcemv 0£dOUEVOV TOVS LE TN
OLYKEVTIPMOOT] TEPLGGOTEPMV OTOYEI®V Y100 TOVG TEAdTEG, Oedopuévoy OTL aVTA

OVOTTTOGCOLV TIG IGYVPES KOl LOKPOTPOOEGEG NAEKTPOVIKES GYECELC.

® To Syeoiaxo Mapretvyk (Relationship Marketing), mpémnel eniong vo avaepOet,
o¢ maAodg mpokdtoyog tov CRM (Berry, 1983) pe yopaxtnpiotikég opotdTnTeg
(Light, 2003), otoyedovtog yevikd “vo TpoceAKOGEL, Vo S10TNPNGEL KOl VO EVIGYVGEL
Tic oxéoelg mehatwv’. To RM, kdt® amd tov avtiktumo tov Atadiktdiov Kot Tng
teyvoroyiag mAnpogopidv (IT), ékove Pk TNV OVTOLATOTOINCT TOV TOANGE®V
KO TOV HAPKETIVYK, KABDG 01 TPEYOVOES dPASTNPLOTNTES EELTNPETNONG TEAATAOV, TOV
TPOIOVTOG M TNG VANPECIOG Kol TOV TANPOPOPIOV OA®Y TOV OVIOY®VIGTOV
amofnkevovtal o€ po. KeEVIpkn Pdaon dedouévev 16TOPIKoD TOAGE®Y, TOL
YPNOUOTOIEITOL OO EKEIVOVE TTOV £YOVV TPOGPOCT] GTO CUGTNUO. XE GUVEYELN AVTOV),
HEC® TOV GLOTNUATOV GYESCUOD  EMXEPNOOK®OV TOPOV  (O0AEITOVPYIKN
OAOKANP®OOT)), TO GYECLOKO LAPKETIVYK UETATOMIGE 0T deKaeTior Tov '90 TV Tpocoyn
ot dwyeipion oxécewv melotadv. Katd cvvéneia, 1o RM Ba punopotvoe va Bempndel
o¢ o pepikn Avorn e-CRM, wotdéco oyt e&icov 1oyvpn yopic v mpdseata

avadvopevn VYNAN TeXVoLoyia Tov evempatddnke oto e-CRM.
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Ye OULVEKEIL TOV OVOTEP®, Ol OKOAOLOEG OYeTKEG apyés (YUPOKTNPLOTIKA) Eivar

KEVIPIKEG LITOOOUES OTIS EPappoYES Tov CRM:

® Avropororoinon Avvopurxod Iwlijoewv (Sales Force Automation), 0 100G NG
omoiag lval vo EMTPONEL GTO SVVAUIKO TOACEDV VO CLYKEVTPMOEL TEPIOCCOTEPO OTIG
TOAGELS Kot Ayotepo ota dtoknTikd kabdnkovto (Chen kot Popovich, 2003). Emtpénet
VO GLVOYIGTOUV T OEOOUEVO GUUQMVO, LE CGLYKEKPIUEVO KPITHPLOL OTTMOC 1 TTEPLOYT, O
TEAATNG KO TO TPOIOV Y1 TIG EKOTPATEIES GTOYEVUEVOD UAPKETIVYK, KOl VA ovaKTnOovv
and O6molov £xel mpdoPacn 610 GUGTNUA, CLUYKEKPLUEVO TO OLVOUIKO TOV TOANGEWV,
kabog to otoyela amoBnkedoviow otnv kevipikr] Pacn oedopévov CRM. H
OLTOUOTOTOINGN TOV SUVAUIKOD TMV TOANGE®V EVIGYVEL OAITEPA TOVG TOANTEG OTNV
emyyeipnon, av&avovtog TV Tapay®yKOTNTO TOVG Pe To. Epyoieio. TOL MAEKTPOVIKOD

Tayvdpopeion, g Tpodcfacng oto Atadiktvo, kK.Am. (Xu kot Aouroi, 2002).

® H Mioycipion e Epooiaotikic Alvaidog (Supply Chain Managemetn), nepilappdvet

TO GUVTOVIGUO TM®V KAVAAIDV SLOVOUNS.

® O Zyeoooudc Emyeipnuoticav Iopwv (Enterprise Resource Planning), avogépetol
OTIG OTEVH EVOMUATMUEVES VTOGTNPIKTIKES AELTOVPYIEG Yoo TOL TUNHOTO AEITOVPYIKNG
Awyeipiong kot Metagopdv (Tapoymyr] Kol TPOYPOUUATICHOS VAMV, Jloyeipion
aroBepdtov, molotikn Swyeipion, dwyeipon tov Epymv, a&oldynon mpoundevtdv,
ayopd, omootoAr] mpoidviwv), [owAincewmv kot Mdpketivyk (Swoyeipion mapayyeAldv,
dwyeipon Kol TPOYPOUUATIOUOS TOANGE®V, TIHOAOYNOT, VANPECieg eSumnpétnong
melatdv), AvOpomivovr  Avvopkod  (obodoTik) KATAOGTOOY,  TPOCMOTIKOG
TPOYPOUUUATIGHOG, AOYIGTIKOS VTOAOYIoUOG KOGoTOVG H/R, €000 Ta&18100, KaTAPTIoN) Kot
XPpNUOTOOIKOVOUIK®Y  (El0TpoyBévio Kot TANPOTEN, OXEIPION UETPNTOV, YEVIKO
KaBoAKO, AOYIOTIKY) TPOIOVTOG-KOGTOVS, aVAALOT KEPSOPOPING, OLOIKNTIKA GUOTNHLOTO
TANPOPOPIOV) Kot Atavopng pe eEmTePIKOVG TPOUNOevTéS Kol TEANTEG HE KOWVA
dedopéva kat dwpavero (PA. Xu kot Aowrode, 2002, kot tepiocdTepa amd toug Chen ko

Popovich, 2003).
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5.7 llpounBevtéc CRM

Ta mpoypdupata epappoydv CRM eite avantiocovtal EcmTEPIKA amd KAOe opyavicuo,
ette ayopdlovtor omd Toug amokaAovpevovg tpoundevtéc CRM. Zoppmva pe tov Xu kot
Aowmovg (2002), nyétg oty ayopd CRM eivar n Siebel mov, 6mwg moAlol dAiot
mpounBevtég 6mmg ot Remedy, Pivotal Corporation kou Onyx, moapéyovv Tpeig Pacikéc
EPOPUOYES: TNV OULTOUOTOTOINGT TOV OLVOUKOD TOANGE®V, TNV OUTOUOTOTOINGT
papketvyk kot v e&ummpémon neratwv (Vrechopoulos 2005, Strauss kot Aowrot, 2003,
Buttle, 2004, Xu kot Aowroi, 2002). EmmAéov, n SalesLogix Inc. dievpivel Tig emdooelg
TOV EQOPUOYOV HE TNV TPOCHNKN OlOOIKTLAKAOV YOPAKTNPIOTIK®OV OmOoTE  €lval
aropoitmro. Tavtdéypova, n e-Grain Communications Corp. avEAver Tig IKOVOTNTEG TV
EPApPUOYDV HE TNV TPocHnkn meplocdtepwv VeV Asttovpyidv. Kot to mapoamdvo
eowvopevo kKot M thorn morlhadv mpounbevtov CRM va ayopdlovtor amd GAAeg
emyepnoelg (0nwg éxove m Epiphany Inc. pe v Octane Software Inc.) 1 va
ovyyovevovtal (0nwg éxove n Kana Communications Inc. pe t Silknet Software Inc.),
vrootnpilel To emyeipnua 6t TPoomabovv va Yivouv avIoy®VIGTIKOTEPOL GTNV ayopd
Kabhg 10 emiyepnolakd mepPdriov devpvvetar (Reservoir Partners, Mdptiog 2003,
Beyond the hype: Chapter 1: The state of CRM, Enterprise CRM). Evtovtoig, coppwva
pe tov Buttle (2004) ot kopvgaiot mpdtor wpounbevtég CRM to 2001, Bdacel e6d6dwv
gtvor ov akorovBot: Siebel, SAP, Oracle xor PeopleSoft. O mpadtog kot o téTapToC,
OTOXEVOVV KVUPIMG GTO VO TAPEYOVY TNV EPUPUOYT TOVS OTIS UEYAAEG EMXELPNOELS, OE
avtibeon og dAlec (0mwg o1 FrontRange Solutions, Microsoft, SalesLogic) mov mwAovv

TIG EQOPUOYEG TOVG GE UIKPOTEPOVG 1) LECAIOVG OPYAVIGLOVC.

5.8 Avvopkn ayopdg CRM

Ewayoywd, mapovcialovior OPIGHEVEC EKTIUNCELS OYETIKEG HE TIG WEALOVTIKEG
TPOOTTIKEG Kot TS Tdoelg Yo To e-CRM kot tovg oyetikovg pecdlovtés, 0mmg divovron
0E EMYEPNUOTIKEG UEAETEC KOl 10TOCEAIdEG, pall pe omoleodnmote emumpdobeteg
dwbéoueg oyetikég mAnpoeopiec. Ot Fjemerstad kot Romano (2003), mapadeiypotog
xaptv, yioa va vrootnpiovv v a&iwon tovg (to 2003) 6t “o evBovcloouog yo TV
epapuoyn e-CRM cvomudrov €xet Eekivnoel” avagépovv v TpoPreyn e opdados
META 611 1 ayopd e-CRM Ba avénbei ota $46 dioexatoppivpra to 2003 (Patton, 2001)
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Kot evogyopévog ota $125 dicekatoppdpia péypt to 2004 (Iconocast, 2000). Ta peyédn
¢ opddog Hewson mapovsialovv evrovtolg ot v 1o Hvopévo Bacileo 1 eméxkraon
mpaypatonoleitonl o€ PEtplo pubud ta teEAevtaio SVO £, ToL EOAVOLY GTO EMIMESO TV
$8.,8 doekaroppvpiov to 2003 and 7,4 to 2001. Av kot T peyEdn tov mpoPréyenv
umopet vo unv gival OAa 6€ TANPN GLUPOVIA, Kol LAAGTO HEPIKA UTopovV Vo @aivovTol
OKOUOL KOl OVTIQOTIKE TPOKOADVTAG €161 KAmow avnovyia, Oewpeitar 6Tt 610 GHVOAO
TOVG UITOPOVV VO YPNOIUOTOMO0VV ¢ £vOelEn Yoo TNV avoueVOREVN avénon, 1 omoia
ocvbppovo pe Buttle (2004) mpémer va avaivBel Aoppdvoviag vmoyn Tic wdwitepeg
TOPOUETPOVG TNG YEWYPAPIKNG avamTuéng Tov CRM, ¢ Bounyavikng avamntuéng tov
CRM «ot ¢ avantuéng g ayopdg Aoyiopikov CRM.

Aemtopepéotepa, Ta €ENG LTOPOVV VA EImBOVV:

® Ocov agopd ™ yewypapixi avarroény oo CRM, n Gartner Dataquest (Buttle, 2004)
nmpoPrémel 0Tt | Evpdnn kot e1dwd 1 AyyMa kot iomg pepikég GALEG YMPES TOV OLTIKOV
nuseaipiov, Ba cuveyicovv va dwdpapatifovv Evav onpavikd poro. Opwc, ot mepoy€g
™G Aativikng Apepikng Kot g Aciog aivovtal vo £4ouv EATIO0POPES TPOOTTIKES Y10

po Toryelo QUVAUIKT OVATTTUET, TTOV £YEL WG KPLTHPLO TO GUVOALKE OVOUEVOUEVE, EG000L.

® Ocov apopd ™ Srounyoavicy aviamroén oo CRM,  Gartner Dataquest kot o Buttle
(2004), petald tov GAAoV, £0VV JAMICTAOGEL OTL ot Plounyavieg mov to vVioBeTovV
TPMOTEG Kot avorappdvouy v tpoxinon va avartvéovv CRM, aviikovv 6tov Topéa TV
vanpecwwv. Tétoleg Prounyavieg elvar t@V  TNAETIKOWOVIOV KOl  Kupiog ToV
YPNLOTOOIKOVOUIK®V, TOV KOt 0t 6V0 avapévovtatl va avénbovv déka toig ekatd (10%)

péxpt o 2006.

5.9 Avantuén ayopds Aoyiopukov CRM
H moykéopo enévdvon omnv teyvoroyic CRM vrmoloyileton omd t Helms (mov
avapépetal amd Touvg Ang kot Buttle) yia to 2001 o€ 61 dicekatoppdpia $ kot tibeton og

otoy0G vo. awénbet o $148 dioexatoppdpa péxpt to 2005, cdupova pe v International
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Data Corporation®. Ot cvykprtikéc extiuoelc amd v eMarketer OnLine Selling &
eCRM, opilovv 10 péyebog g ayopdg Yo tig epappoyés e-CRM og mepimov $10
dtoekatoppvpia, £oc to 2005, Ipayuatikd, to Kovivoe Ppayvmpodfecio £T1610 TOGOGTO
avénong tov otic enevdvoelg CRM avapéveton va givor otnv Evponn 25% kot o11g
Hvopéveg Iolrteiec 9% (ECCS 2001, avagopd omd tovg Ang kat Buttle)’. Zopueava pe
tov J. Compton (Customer Relationship Management, NoéuPpiog 2004) 41% tov
ekteAeoTIK®OV OlevBuviov oty Avotpoiio kot 35.6% oty Ivdia otoygbovv otnv
avénon tov. EmmAéov, 45% tov avotepov vrarAniov oty Kiva vrootmpilovv 6t 1
TII B avénoet ta €600a oTic Tepoyés CRM / TEAATOKEVIPIKAOV LANPECIDOV. ZOUPOVO LLE
tov Adedanjo (2003), n ayopd Aoyispikod CRM Ba dievpuvet kat ot epappoyég e—CRM
Oa enextabobv. v mpaypatikdtnTo, SOUEOVO e TIg peAéteg and 11 AMR Research
kot IDC Forecast, 6o a&iCel nepiocdtepo omd $16 dioekatoppvpia péypt o 2003 (Ness
kot Aowroi, 2001) ko $125 dicekatoppdpila péypt to 2004 (Winer, 2001). Eviovroig éva
T0G06TO 64% TV GUUUETEYOVI®V GE TPOCPUTES GLVEVTELEELS oL deEnyaye 1 META
Group pe enyepnoeig anod tig Global 2000 (m.y. Eastman Kodak, Nortel Networks, k.A7.)
opordyNoav Ot 6TEPOVVTOL TIG TEXVIKES Yol va peTpnBet n emyyerpnoaxn a&io CRM kot
emiong 0tL Aryotepo amd 10% £xovv yia to CRM tovug éva antd pétpo ROI (Brown, 2000
ov avoeépetal and tovg Ang kot Buttle). EmumAéov, éva mocootd 40% twv
aVoTPOAlOVOV  EmyEpNoe®Y  elvar  avikovo va  kofopicer eav 10 CRM  é€yet
TPAYULATOTOMGEL omotodnmote oPéAN (Meagher, 2002, mov avapépetat amd Tovg Ang Kot
Buttle).

H avantoén pog Avong CRM amottel 10 60010 TPOYPOUUOTIGHO Yo KGBe Pripo
0AOKANPNG NG Oladikaciog TG epapproyns. Ta mpoypdupato Kot ot 6TpaTNYIKES, Tov Oa
Eyovv TNV TANPN OECUELON Kol VROOSTAPIEN TNG avOTEPNG Ol0IKNONG, TPEMEL Vi
oxed100TOOV KOl VO €KTEAECHOVV, GULUEWMOVOVTOS Kot cvviovilovtag OAeC Tig
OTTOLLOVOUEVES OYETIKEG eMyEpNolokeg oadkacies. Katd cuvéneia, odeg ot dradikaocieg
g etoupiag mpémet vo, exavompoodtoptotovy (Wells kot Aowmoi, 1999) kot va yivovv mio
nmelatokevipikés. Kotd ovvémewa, n aAAnAeniopaocn mpémel vo. amo@aciotel amd v

dmoyn TOL TMOC, MOTE KOL MOV TPEMEL VO YIVEL, WHE TN ONUAVIIKI] GLVEIGQOPH TV

4 ‘Promising ROI keeps CRM expenditure high’, www.ltol.com/insideltol/

‘CRM vendor results’ the Henson Group view, www.eccs. UK.com
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dtevbvvtav TII mov PmOpovV va YPNCUYLOTOGOVY KOl VO KOTAYPAYOLV OAES QVTEG TIG
TANPOPOPIEG GE £VOL GUOTN L TAT|POPOPLAOV.

Yyxeordlovtag TIC TPoWONTIKEG oTpOaTNYIKES, M OWKPATNON TOV  KOTOVOIAM®TOV
napadelypatog xbpwv, mpénet va gival, peta&d dAlov, évag Kpiolog oTpatnyikos 6TodyocC.
H emioynq otpatnykng oakpdmnong mpémel va oTOXEVCEL Vo, EMTOYEL TN OCWOOTN
woppomias HETAED NG AVATTLENG TV NON VIOPYXOVTIOV TEANTAOV KOl TNG TPOGEAKLONG
TV VvéE®V tehatov. Ommg Kapio oTpatnyikn SlukpaTnons 0ev LTopet vo oVTIETOTICEL £
OAOKANPOL TNV OTOCTOGI0 TOV TEAUTAOV, 1 VEO amdkInon melotdv Bo cuvveyicer va
TOPOUEVEL CNUOVTIKY Yo oplopéveg etaupieg. Evrovtolg, ot kupidtepeg mpoomadeieg
GTOYELOVY VO, EMLTOYXOVY TNV KaBap1) avENGN TG 10N LIAPYOVCAS PACNC TEAATAV, LLE TNV
TOANGCT TEPIOCOTEPMV TPOIOVT®V TPOKEWEVOL Vo PBeAtiowbel 1 amodotikdTnTOL (Mo
dwdkacio yvoot) og ‘pepidto tov meddn’). 'Eva npdypappo miotng enopévag mpémet
vo ovvdelel pe TIC emyElpNolokEg oTpaTnyKES (Tn otpatnywkn petpriicemv ROI
CUUTEPTAAUPOVOLLEVTIG) KOL TNV OVTILETMOMTICT TOV O OVATOCTACTO TUMUO OAOKANPNG
m¢ emyeipnone. H emrvyio avtg g exotpateiog wiotng amoutel emiong allayés o€
OAOKANPY| TN SOUN KO TV ETALPIKT] KOLATOVPO TOV OPYAVIGHOV, GUPEIS GTOYOVG €0y,
mpn déouevon yuwoo po pokpompdbeoun mpoToPovAin kol wdiaitepn emévovon oe
e€ed1KeLUEVO  TTPOCOTIKO  (TPOCHOTIKO TPATNG YPOUUNG, KAT.). X& ovtdAiayua,
EMTPEMEL TIC AVENGES 6TV &0 TEAATOV Kot 6TO HEPIOI0 ayopds, HEG® VOGS “O10AOYOV
HE TOVG TEAATES” OV GTOYEVEL OTNV KOADTEPT KATAVONOT Kol KAHOPIGHO TOV avayK®OV
Kol TOV EMOLVUOV TOVG, eEATOMKEDOVTOS AVAAOYMG TIC OXETIKES avTapnolPBES (BA. emiong
CRM Today, gpevvntikn éxBeon, lodAtog 2004, p.2). Oco peyardtepn eivar n déopevon
poG  emyeipnong yio omolodnNToteE TPAYPALL, OTMS TO OGYE010 TMOTNG NG, TOGO
MEPLGGOTEPO AWTO AElTovpYel KO TOCEG TEPIGCOTEPES €lval Ol avTOUOPES Kol o1
JYDVIEG TOANGELS TOL KOTAUPEPVEL 1| EMLYEIPTOT TPOG TOVG TEAATEG TNG, EVAD Ol TEAATES
avtomokpivovior 0o KoAvtepa Kot Eodgvouv meplocodtepo, eSacpaiilovtag €vav

oiyovpo tpdmo va avéndei o Babudg anddoons towv oxetikdv anoddsemv (ROI).

33



6. Tpéyovoa Emyeipnpoti) npoxtikn oty EALGo0 ko 6t0 ECmTEP1KO

Ymv EALada , éog to 2006, dev glyov yivel a&lOAOYEG LEAETEG TOL VO OLLLOPPADOVOLV LLLOL
EVKPIVI] EIKOVA Y10 TNV V1I0OETNGN GLOTNUATOV OLAYEIPIONG TV CYEGEMV UE TOVG TEAATEG
(CRM). Ot mpounBevtég 11010V cuoTnraTemV lyav po (Teploptopévn) eikova , n oroio
TPOEPYOVTAY KLPIWG Ao TNV TANPOPOPNGT TOV TOVG TOPELYAYV Ol TOANTES KoL TO TUN O
marketing

To 2006 mpaypotomomOnkay 2 épgvveg pe okomd v Eekabapn amotvmwon g CRM
ayopdg omv EAAGOa, ol omoleg 0T GUVEKE TOPOVCIAGTNKOV GTO UEAN TNG OUAdNG
epyaciag ®ote vo emPePotmbBodyv TOOTIKA TO ATOTEAECUATO TOVS KOL VO OTTOTEAEGOVV

pa Baon cvlnTnong €ni TOL AVTIKEYUEVOU.

H npot épevva npoypatonomdnke and tov ko. Avopéa [Naiavn, aveEdptnto CRM
Consultant pe tv ypnon TLTOTOMUEVOL EPOTNUOTOAOYIOV Kol Tuyoio E€MAOYN
epotopevav. To gpotnuatoddylo otdAbnke pe mAextpovikd toyvdpopeio oe 2000
mepimov  etapieg, o1 omoieg wkovomolovoay TNV mpoimdbeon vioBETNOoNG KATOOV
cvotnuatog CRM . Avtd ntav :
= To péyeboc (tovAdyiotov 10 dtopo TpocmmKo)
= Opyovopévo TUNUO TOANCEOV N TEXVIKNG VIooTPEng (TovAdyiotov 3 dtopa
070 éva €€ aVTOV)
= H dpacmmpiomra (amokAeiomnke 0 6TEVOG KOt EVPVTEPOS ONUOCLOG TOUENS , Ol
EMEPNOCELS TOL TPMTOYEVOLS TOWUEN KOOMDS Kol GUYKEKPEVA ETAYYEALOTO
TOPOYNG LVINPECLOV OTIMG VOULKE Ypapeia, taTpeia KAT)
Yvvolkd ambvinoav 196 etapiec (mocootd mepimov  10%). Ta  dedopéva
ovykevipoOnkav kot €ywve emeepyacio toug pe v ypnon Microsoft Excel kot Pivot

tables.

H dgvtepn épevva mpaypatomombnke emiong omd tov Ko. Avdpéa T['alovi, tov

Avarinpot Kadnynm tov Owovopucod Havemompiov Adnvov k. Zropo [N'obvopn kot
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™MV emoTUoviky] ovvepydtda ko, Koiiomm Xotlnmoavoayiwtov (Ph.D.), pe ypron
SoUNUEVOL EPMTNUOTOAOYIOL.

To epotnuatordyo Nrav eEopetikd exteveg (mepimov 12 celideg A4 oe popoen .pdf),
petatplmnke oe popen html, amroOnkevdnke oe cuykekpyévo server Tov OKOVOUIKOD
[Movemotpiov AOMVAOV Kot propodce vo GUUTANP®OEl NAEKTPOVIKE ATTO TOV EPOTAOLEVO.
Ta dedopéva dwtnpovvtav e Pdom dedopuévav SQL server oty onoia giye mpocPaom
Aoylopko emeEepyaciog dedouévav g SPSS yia v otatiotikn eneepyosio Toug.

O gpotapevog Ntav o Atevfoving CRM 1 Atevboviig Iloincewv/Mépketvyk 1 kdmoto
Ao otéleyxoc g E€umnpémong [ehatdv, avaddymg ™G opyaveoTikng doung g kabe
etopiac. H ovihoyn tov otoyeiov éywve oe dvo otadwa. Ilpota, to Epyactipilo
MapKeTIVYK €VTOMIOE TNAEPOVIKAOC TA OTEAEYN oTovV TTANOLGUO Tpo¢ ta omoio Oa
ameuBuvoTav 1 €PELVA KO, OTN GCULVEXELD, £YVE OMOGTOAN, e e-mail tov link tov
EPOTNUOTOA0YIOV KOOMG Kol oYeTIKO guyaplotiyplo punvopa. Ipoceyyiomkay cuvoiikd
3.500 etaupieg kot cvykevipmOnkav 300 amoavtioelg

Ot 000 épevveg €yovv TOAAG KOwd onueio Kot yi T0 AOYo 0ovTd TO TOpicUATO
nopovctalovior oto axkdAovbo eviaio keipevo. Omov ot amavinoelg dEpepav aedntd,

OTUEUDVOVTOL Ol OTAVINGELG EEYMPLOTA.

6.1 ITopicuata Epgvovav

Mocoot6 EAinvikav envyeipnoemv mov £xovv viomoujoet CRM Avon

2Opeova pe ™V TPpAOTN £PELVA TO TOGOCTO TV EAANVIKOV emiyelpnoemv mov €yovv
vioBetnoet P Avon CRM eivar 35%, og avtiBeon pe v dedtepn €pguva GOUP®VO LIE
Vv omoia to avtioToryo mocooTod avépyetan 6to 48 %. H dwapopd éykertan 6to yeyovog
0Tl oto. TAoiolo TG deVTEPNG Epevvag Eyve TTPOoTABE AVAAVONG TOV ECOTEPIKDOV
JdIKOCIOV Kot oty Tov obnoav 1 Ba wbncovv i etapio va viomomoet éva. CRM
ocvotnpa. ‘Etol mpokeyévov va cuykevipoBohv mepiocdtepa kot a&loAoyo dedopéva
EYIVE MO GTOYXELUEVT] ETIAOYN TOV ETAPLOV UE OTOTEAEGUO TO TOGOGTO LIOHETNONG VA
elval TAACHOTIKA VYNAOTEPO.

Oewpovpe Ot €va m0c0cTO NG ThEewc Tov 33% o€ OTL aYopd TIC eTaupieg mOv

GUYKEVIPOVOLV TAPOUOLD YOPOKTINPIOTIKA UE OVTE TOV EPELVOV €ival KOVTA oIV
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TPOYUATIKOTNTO , EVO G AmTOAVTO apBpd etapldv dev Ba mpénet va vepPaivel To 10%-

15% tov GuVOLOL TOVG

Aoyiopika CRM

Ot dVo épevveg GLUPOVOLV OTL €va TOGO0TO NG ThEemg Tov 35% amd TG CLVOMKES
eykataotacelg CRM, apopodv mpoypappoto Katd mapoayyeio (custom made) . Mépog
avtov (mepimov 10 1/3) dev éxel avamtuyBel and Kamolo software house, aArd €yetl yivel
gvooeTaupikd (in-house)

"Eva mocootd (10%) oniovel 6Tt ypnopomotet epappoyés énwg to Microsoft Excel f n
Microsoft Access, o1 omoieg euokd dev umopotv va BempnBoiv wg CRM. Avagpépovpe
OUMC TO 0edOLEVO Yo, va. deiEovpe Tov Pabud opudtntag e EAANViIKNG ayopds .

‘Eva m0oc061t6 g théewc tov 20% OomAmver Ot £xel vAomomost eAnvikd CRM pe
kuprotepa 1o FOOTSTEPS, to CORMOS, 10 e-NOUS kot 1o web CRM g Interworks
Ot vroromo epTM®UEVOL amavTovy 0Tl £xovv VAomomoel CRM g Microsoft, tng SAP,
¢ Oracle, ¢ SIEBEL (mAéov avnkel oty okoyévelo mpoidviov g ORACLE) og
10606Td oV Kupaivovion amd T 2% £mg 10 8% TOL GLVOAKOV 0PBROD TOV ETAUPLOV

OV pOTHONKOV.
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Xpetdletar va vroypapptcdet 0Tt o T0600Td £Y0vV VIToAoYIGHEl pe faon Tov aplBud TV
eTapdv yopic va avagépetor 0 moAd Pocikd otoreiov tov peyébovc. ‘Etot, Yo

Tapadelypa ot eykataotdoels s SAP gaivovtal va givotl og éva mocootd 5% mov givan
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OUmG OAeg o€ peoaieg kot peydrleg EAANVIKEG emyelpf|oelg pe deKAdES KOl EKOTOVTAOES
YPNOTEG oVl eyKatdotootn. Xe avtifeon ot custom made €QaproyEG TOL QOIvOVTOL MG
moATANOEGTEPEG GE AMOAVLTO OPlOUO, aPOPOVV GUPESTOTO EAAYIOTO TEPITAOKEG
EYKOTAGTAGELS KOt Y10 KPS aptBud xpnotodv . Ze enOUeEVT] £PEVVA LOG, GKOTEVOVUE VO

KOTOYPAWYOLLE TO 0plOUO TOV ¥PNOTAOV TOL 0VOAOYOVV GE KAOE EQaprOYN

BaOpog wkavomoinong

Xpnotpomombnke SPaBuiar KAipoko yw TV amoTOTMOOY NG WKOvomoinong amd v
viomoinon twv CRM cvomudtov pe Bdon tnv Peitioon mov éywve aichnm oty
KaOnuepvn epyocio .

H mietoymoeia andvinoe 6t elvol «opKeTO» ELYOPICTNUEVOL LUE EAAYLIOTEG TEPUTTOGELS VO,

ONAD®VOLV TOAD — ATOAV T EVYAPIGTNUEVOL.

60,00

50,00 -

40,00 -

30,00

20,00

10,00 -

0,00 [ |
KaBdAou Niyo MéTtpia ApKETA lMoAu

H emoevioxtikn, kotd Kdmwoo tpodmo, andvinon mbavd opeiletor 610 PEYGAO TOGOGTO
twv custom made, in-house kot Excel-Access Aboewv. Ot gtaipieg mov ypnoiponoincay
OUTEG TIC EVOAAOKTIKEG €lvol TOAD AOYKO va €ldav kdmow oyxetikn Peitioorn otnv
KaOnpepvn Tovg epyacio oAAE Oyt TOCO PEYEAN TTOL VO SLOTNPTCOVY APIGTES EVIVTADGELG.
Avto cLVvEPN 010TL TopayyédvovTag éva Aoylokd og éva software house 1 oto TUqHO
TANPOPOPIKNG NG eToupiog, UTOpECHV OMAG VO CGUTOUOTOTOCOLV KATOES Omd  TIg

JLdKAGTIEg TOVG Kot EVOEYOUEVMG VOL ETLTUYOLV TNV £KOOGT AVOPOPHOV.
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Aev éywve Opmg M amapaitnt oviAVoT TOV SdIKAGIOV TPV TV VAoToinon tov CRM
project Kol QUOIKA KOVEVOS OPYUVAOTIKOS avACXEOIOUOS OOU®MY 1 S0dOIKOGUDY
(Reengineering), pe omotéleopo 1M €Toupion vo oLVE)ICEL VO, avOTOPAYEL OAOL TOL

TPOPANUATIKA TNG oNueio

ITowor gnmAEKOVTOL GTNV ETLAOYT] KOL TV ATOPOGT)

Ye mocooTd Ave tov 90% TNV TEAKN amd@acn AapPdaver o yevikog devbuvtng g
etapiog mov og mepurtdoelg MME pmopet va glvat kot o 1010kt anne. Xxeddv mdvta
OU®MG CLUUETEXEL €iTE AVTOTPOCHTMOS O J1ELVOBVVTNG €lte KATOOG Omd TNV OVOTEPT
droiknon.

Eniong peydra mocootd (70%) ovykevipdvel o VrELOLVOG TANPOPOPIKNG  TNG
emyelpnong, yeyovog moAd Aoywkd agov gv pépel glvar €pyo mANPOPOPIKNG AL Kot
emiong olyovpa mpénert va eEoceoAotel 1 cuvepyacio TOL HE TNV LEOAOUTN
TANPOPOPLOKT VITOOOUN TNG EMLYEIPTOMG.

Apéomg petd £pyovtol ot d1evbuvtég Towincemy kal marketing, evd n mopovcsioc CRM

manager givor e&opeTikd omdvia, po mov avty 1 B€om eitvan axdun oAy véa otnv

EALGda

Tpo@oodTnon Kol EVIUEPMOT] OEOO0UEVOV

[Ma v devTepn €pevva, o1 eTaupiec poTHONKAY KATA TOGO 01 TOANTEC TOLG TPOPOSOTOVYV
ue véa otoyelo to dedopévo tov CRM kou emiong o€ TL TOGOGTO AVOVEDVOLV KO
EVNUEPOVOVY TOL NON LETdpyovta dedopéva . Ot amavtnoelg moikilay and to kKaboAov
(Babpog 1/7) émg 10 oAb cuyvd (7/7) dwaporpalopeves oxeddv 1oouepmsg ot didpopa
Bruata.
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38



Av10 pog odnyel og Tpelg mbavég outieg :
1. X710 OT1 0gV LILAPYEL CLUYKEKPIUEVT] ETAUPIKT] SLOOKOGIO TOL VO DITOYPEDVEL KO VO
eAEYYEL TOVG TOANTES Yo TNV Tpopodocio Tov CRM
2. Z10 611 M KaBnuepv mieon g £PYACIOG TOV TOANTAOV OEV TOVG EMITPEMEL VO, O
Bpovv Tov xp6Vo va To Kévouv
3. X710 611 01 TOANTEG OeV Yvapilovv 1) 0ev emBupodv va To Kdvouv

To amotélecua aVTAC TS TOKTIKNG €ivol 0 TOAVKAPIGUOG — ama&imon Tov dedoUEVEY

Kot 1 peioon g aglog g idtog g EQaproyng

Tpo@oodTnon TOV TUNRATOV PE TANPOPOPTON

IMa v devtepn €pevva ot etanpieg epwTONKAY KATA TOGO TPOPOSOTOVVTOL SLOPKDOS TO
dthpopa tpunqpata pe mANPoeopnotn. O okomdg NG £pAOTNONG NTAV TPOTIGTOS Vo
gpevvnOel edv vapyel N AOYIKY TG OdYLONG TG TANPOPOPiaG EVIOC TG eToupiog Kot
eupécns va eEetacBel av vrapyet kdmoro ovomua ( .y CRM 11 Knowledge base) mov va
eEumnpetel TV NAEKTPOVIKY] 00BN KEVOT Kot LETAPOPA.

To 65% pog andvinoe kaBorov 1 erdyiota o€ avtifeon pe éva 35% mov amdvince Ot
VILAPYEL ETOPKNG TPOPOJOTNOT TOV SPOPOV TUNUAT®V [LE TANPOPOPNOT).

H tpopoddtnon oe mAnpoedpnon eivar pia oA Pacikr] évvola Tov TPETEL VoL LITAPYEL

oTNV KOLATOVPA TNG €Tonpiag mov BELeL va Asttovpyet Eva CRM cuotnuo cmotd.

"Yroapén Sopunpuévov Kot KaTayeypoppREVOY OL00IKOoLMOV 6TV ENLYEipNON

O gpotopevor (ave&apmta av eiyav 1 6yt CRM) OoMAwcav ce mocootd 65% 011 N
eTopion Toug 0ev €YEl CLOTNUOTIKA KOTOYPAWEL KOU OTEIKOVIGEL TIS EC0MTEPIKEG TNG
dwdkacieg N 0ev €xel aoyoindel moté pe avty v epyacia. Avtifeta éva 35% OMAwce
OtL M etopio TOL €€l KATAYPAYEL TIC SOIKAGIEG TNG KOl EVOEYOUEVDG dloBETEL Ko
avdioyn motomoinon (ISO,HACCP «in).

H avormap&io dopmuévov dadikaciodv gival éva peydio epmdoo yuo v ewoaywyn CRM
AMooemv, apol yopic avtég n vAomoinon Ba eivon Giyovpa EAAEPATIKT.

H é\ewym katayeypappévov 1001Kocidv o€ £Toipieg mov Eyovv dNAmacet 6Tt dlabétovv
CRM «otadewkvoel 0Tl 10 AoYokd emAEONKe PlooTikd yioo vo KoOAOWEL KAmoleg

TMECTIKES AVAYKEG YMPIG TNV OTApOiTN TN TPOETOOGIO KOl OVAIIOPYAV®OT).
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EmnpoécOeta mopiopota
Mo v devtepn épevva (nmOnke 1 amdvinon OV epOTOUEVOV HECH KAlpakag 1
(amoAvTn dapmvia) £mg 7 (amdAvT CLUP®VIK) .
Ot gpotodpevol andvinoov o¢ akoAovBwg oe cuykekpuévo Bépata dcov apopd v
gtoupio otnv omoia gpyalovrat:

= [Voon T1oKTKOV TEAATOV Kol Tpoyuoatomoinon evepyeiwv olaxpatnons (3,88

HecooTad LK)

= Xpnon ovatnudrwv avtoporfns (3,87 pecootadpxad)

= Ilpocovaroliouog ota mpofinuote twv miotwy meiotov (3,83 pecootabpkd )

= J0OTHUOTIKY  EPEDVO.  QATOUTHOEWY TV TEAATWV KOl  OLOTHPNON — GWOTA

evnuepwuevay apyeiwv (3,96 kai 4,10)

Emiong xotaypdyope katd mdéco tnpovvtal Pacikég TOKTIKEG Tov oyetifovior pe v

omaotn dyeiplon TV TEAATOV, 01 0oieg Tapovslaloviatl 6tov akdAovbo mivaka

MHOXOXTO ETAIPIQN IIOY
ETAIPIKH AIAAIKAXIA AKOAOYO®OYN AIIOAYTA THN
TAKTIKH (BAOMOAOTI'IA 6 KAI 7)

Kataypaen mopandvev teratdv 33,8

Kotaypoaen tpotiuncemv meratdv 30,9

Enwowaovia pe meddteg (direct marketing

KOl ATOGTOAT] GUAAASI®V) 30,9
Yhomoinon mpoypappdtov moTtOTNToC 20,6
[MopakorovOnon amotelecpaTiKOTNTOG 338

TOANTOV ’
[Ipocappoyn Tpoidvimv ce amaITioELg 20.6
LELOVOUEVOV TEAATOV ’
KoaBopiopog tiploAoylakng moMTikng 250

TPOIOVIMOV
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2xeO100UO VEOV TPOTOVI®V 26,5

AMym Zrpanyikov ATopdcemy 295
Maépretivyk ’

[MopakorovBnon kepdopopiog 20.6
TPOYPOUUATOV TIGTOTNTOG ’

[TapakoAovOnon dykov TOANGE®V avd 29.4
TELATY) / TUNHOL TEAATOV ’

2y eSO OGS EMKOVMVIOKNG GTPOTNYIKNG 22,1

Cross Selling 27,9

O mapdpetpol twv 600 epevvdV givar TOALTANOELS Kol pTopoHV Vo GUVOLAGTOVV HETAED
Tovg. "o Adyoug amAdTNTOG, 1) CLYKEKPIUEVT] OVOPOPE TapOoLGLALEL LEPIKODVS Amd AL TOVG,.
To oVOvoAo TV amotelecudtov TV pHeAETOV elvan dabéoipa, petd and emkowvmvia pe

tov k0. Avdpéa I'ahavn (agalanis@hol.gr)
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7. AwoOéorpec Epmopikég Avoeig

Yta mhaiowa g opdoag Iy3 tov EAET 1 kOpia myn mpofAnpaticpod ftav 1 votépnon
™m¢ EAAGO0g otnv vioBétnon olyypoveov TANPOPOPLOK®V CLGTNUATOV Olayeiplong
meELTAOV, o€ oyéon pe yopes s Evponaikng Evoong kot ti¢ Hvouéveg TloAteiec. 'Evag
amd tovg mbavovg Adyovg, Bewpninke 0Tt Bo pmopovoe va glvar 1 avENEéEVN Kot o
evoToyn AgttovpykodTTo. TV cvotnudtey CRM mov dartiBevion oto emtepikd. T
ToV AOY0 0VTO €ytve £pevva Kot Kataypaen oAwv tov astoloywv CRM cvotpdtomv tov
eEmTEPKOD Kot GHYKPLOT] QVTAOV LE TOL GLOTHHATA TOL TopExovTal otnv EALGSa, elte amd
"EAAMNveG KoTaoKeLOOTES AOYIoUIKOD glte amd avTrpocdnovs Eévav olkwv. Onmg Oa
deyBel epeoavmg, To KeVO HETOED TOVg eivan eEoupetikd piKkpo, TapOAd avTd 1 PEAET
£0mae ypnotueg Katevhvvoelg otovg ‘EAANveES KOTAOKEVAOTES Y10 VO KAVOLV TPOGOT|KES
oT0 AOYIoUIKE TOVG, KaOMG Kot oTic etatpieg mov £yovv CRM cvotiuata oe oyéon e to

TL TEPALTEP® UTOPOVV VAL {NTHCOVV amd TOVS TPOUNBEVTES TOVG .

7.1 TavtdnTOo TNG £pELVOG

H épesuva meprypdoer v Asrtovpywkdmra 50 mepimov CRM  ocvotudtov. Ot
KOTOOKELOOTEG TOVG €xovv €0pa kupiwg T Hvouéveg Tlolteieg wor v Meydin
Bpetavia eved eldyioteg avtdv €xovv €dpa GAAeG Ydpeg Omwg to IopoanA kot tnv
Avotpora. To péyebog tv etaupidv oev fTov dSuvatdv va eviomicOel 610t oyedOV Kapio
€€’ avtdv dev d&xOnKe va ddcel atotyeion KOKAOL gpyaciav 1 apBpod vroAiniov. Ta
mpn otoyela g €peuvag ivar dabéoyo otov diktvakd tOmo tov EAET (www.e-

businessforum.gr) . Ta CRM mov eEetdoOniay givatl Ta akdAovOa:

EINQNYMIA ENIXEIPHEHX ONOMA ITPOIONTOX
SAGE CRM

SAGE SALES LOGIC

ACT! (2008 10.0)

SAGE SOFTWARE

SAGECRM.com

DAFFODIL CRM (Open Source Version & Commercial
DAFFODIL SOFTWARE LTD Version)
AMODAT AMODAT MOBILE CRM
PIVOTAL PIVOTAL CRM
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APPSHORE PROFESSIONAL EDITION

APPSHORE INC
APPSHORE PREMIUM EDITION
APLICOR INC APLICOR ONLINE CRM SOFTWARE
MRH TECHNOLOGY GROUP TOUR DE FORCE
WINSHARK WinShark CRM
ADVANTAGE INTERNATIONAL INC | DiDIT
CLIENTRACKER.COM ClienTracker CRM
ITILITY CRM Itility CRM
LEADMASTER INC LEADMASTER ONLINE CRM
RELATIONALS RELATIONALS CRM PRO EDITION
RELATIONALS CRM ENTERPRISE EDITION
SALESJUNCTION.COM SALESJUNCTION.COM CRM Standard & Professional
Edition
SOHODO BOSS CRM
TIGERPAW SOFTWARE TIGERPAW CRM+
CASPIAN CASPIAN CRM
CASPIAN eCRM
FINEOS CORPORATION FINEOS CRM
SALESPRO CRM Enterprise Edition
SALESPRO

SALESPRO CRM Personal Edition PLUS

SALESPRO CRM Personal Edition FREE

COMMENCE CORPORATION

COMMENCE MANUFACTURING & DISTRIBUTION
CRM

CRM UNLEASHED ON DEMAND

CRM UNLEASHED
CRM UNLEASHED ON PREMISE
eSALESFORCE
ENTELLIUM eCUSTOMERCENTRE
eSUITE
RAVE

CONTACTADMINISTRATOR.COM

ContactAdministrator.com CRM

OPENBOX TECHNOLOGIES OPENBOX v.9.0

SALES TEAM AUTOMATION STANDARD EDITION
SALES TEAM AUTOMATION SALES TEAM AUTOMATION ENTERPRISE
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7.2 Tevikd TEXVIKA YOPOKTPIOTIKA

H zpoopoon twv ypnorwv yivetoaw 610 GOVOAO OTOV PE OAOVG TOVG dVVATOVG TPOTOVG .
Avtol mepihappdvovv mpdcPacn pécw PCs, kivntav tmiepovov, PDA kot tablet PC.
Ewdkd yuo o oo toincewnv tpofdiietal kot tpombeital diaitepa 1 riocoic Tov
mobile user pe mpdcoPacn ot etapikd dedopéva pe v xpnon PDA pe Aettovpyikod

Windows Mobile 1 SYMBIAN kot gykateotnuévn €dikn ékdoon tov CRM yia PDAs

O ovyypovieuoc ue to Microsoft Outlook kou yevikdtepa, pe v opdda epyoreiov MS
Office (m.x. mail merge, toolbars) mapéyeton amd OAa ta a&OAOY0 GLOTHUATO, KLPIWG

AOY® ™G EKTETAREVNG XPNONG TNG CLYKEKPIUEVIC GOVITOG

Mépog otV mapéyel vanpecies aOVOETNS [e THAEPWVIKG KEVTpa Kol Kupilmg pe Alcatel,
Avaya, Siemens, Ericsson ka1 Nortel. H ovOvdeon eEunnpetel oty dueon avayvopion
TOV EIGEPYOUEVOV KAGEMV KOL TNV AUECT ELPAVION TOV OEGOUEVOV TOV TEAATN HECH
teyvoroylag CTI. Opoiwg ypnowedel oy mo ypryopn mpaypoatonoinon eEepyopeveov
KMoEOV 0QOoL 0 YPNoTNG OV YpeldleTor va TANKTPOAOYEL TOV TNAEQPOVIKO aplBud Kot
mopdAANA0 amo@evyel To. cuyva AdON. H cbvdeon pe ta THAEP@VIKA KEVTPO SIELKOADVEL
KUpI®G TOL TUAUATO TOL EPYOVIOL OE GUECT) EMOPN UE TOV TEAdTN ( TOANcES Ko after

sales)

OMa ta server based CRM ypnoomolovy 6Ny GUVIPITTIKY TOVG TAEOYNQio ©¢ fdon
oeoouévav tov Microsoft SQL Server eved moALd and avtd cuvepydlovtol pe BAGES TG

Oracle.

And T CRM mov e€etdobniay , mepimov 1o 1/3 givon on demand Avoeic (0 xpnog dev
eykaf1ota timota aAAd £xel TpdsPacmn ota dedopéva Tov over web), Tov amodeKvhovToL
dnuoetreic oto e€mtepikd. Oia gyyvavior 99,99% odabeciudtra kot vrootnpilovv
avotpd SLAS oyetikd pe v ac@dAelo Tov 0e00UEVOV EVD HEPOG AVTAOV dtoTifevtal

1660 og on demand 660 Kot o desktop ekdoOGELS TALTOYPOVOA.
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7.3 Aertovpyikdtnta og 6t apopd To marketing

® Campaigns. To 90 % tov Aoyopkdv mov e€etdobnkay divovy v duvatdtnta
JEVEPYELNG EKOTPATELOV eVNUEP®ONG M kol mpo®Onong mpoidviav. Ot exoTpateieg
TPOYUATOTOOVVTIOL UE EI0AYMOYN TOPAUETPOV amd yxpnotn (ocvvinbwg Tov TUNUATOG
marketing) o omoiog opilel Tig d1dpopeg mOPAUETPOVS, OT®G TO TOLOG B CLUUETATYKEL,
mota Oa eivon o KavdAo (w.y. e-mail, tTMAépwvo, pavtefov kAT) Kabd¢ Kat to Tpoidvta
otox0oc. O dog ypnomg ocvvdéel v ekotpateion pe cuvodeLTIKO VAKS (Keipeva,

TOPOVGIACELS, GUYKEKPIUEVO AEKTIKO) KoL EAEYYEL TIG TOPAUETPOVS ATOSOCNG

B Fvepyéc avapopéc ovykpioews budget kor eoddwv. Eivor mold dnpogideic kabotL
dtvouv Vv dvvatoTNTa AVl TAGO oTIypr| va yivetor EAEYXOG TNG OMOJOTIKOTNTOS TIG

exoTpateiog

® Fomail templates & mass e-mail marketing ue Svvouurd redio. Adym TG EKTETOUEVNG
YPNONG TOL MAEKTPOVIKOD TAYLOPOUEIOL , TO. GLGTHUATO TOPEYOLV THV SVVATOTNTO
OLOOIKMV OTOCTOAMV LLE TNV YPNOT TVIoToMUEVEOV templates , ta omoia dpwg d€yovtal
Kol Ouvoplkd media , OMMG TO EMMOVLUO TOL TOPUANTTIN 1] KATOW E01KN TN
TPOKEWEVOL Vo yivetal mo mpocomomomuévo T1o e-mail xor va avéavetor 1

Amod0TIKOTNTA.

® REM analysis ko1 tunuotomoinon (segmentation) melatcdv. Tapéyetor amd TOANG
AOYIOHIKA 1 OLVOTOTNTO OMANG M MO TEPIMAOKNG TUNUATOTOINONG TOV VIOYNQiwV 1
VIOPYOVIOV TELATMOV LE GKOTO TNV OMOJOTIKOTEPN OlEVEPYELL T®V ekoTpateldv. Ot
neAdteg afloloyovvior pe Pacmn TOGO TO 1GTOPIKO TOVG, OGO KOl T YEVIKOTEPO
YopaxKTNPoTikd tovg. Me PBdaon avtd, dev mpooeyyilovtal cuveydg Kot Yy OAo Ta
TPOIOVTA, OAAQ LOVO Y10, EMIAEYUEVO TPOKEUEVOL VO OTTOPEVYETAL 1) CLVEXNG OYANON

TOVG OAAG Kot VoL uEAVOVTOL TOL TOCOGTE ETITVYOVG TOANGCTG.
® [ist builders. Tlapéyetar n dvvatdTTa SNUOVPYING MOTOV TOL OVTICTOLOVV GTA

mpoavapepBEivTa Tt (segments), e TV O1OTNTO TS AVTOUOTNG EVIIUEPMONG OVTMV

TOV MoTOV angvdeiog and 10 AOYIGHIKO Kot X0pig TNV LEGOAAPNONG TOL ¥PNOTN.
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7.4 AertovpykoOtnTa 6€ OTL 0POPE TIG TOANGELS

Olo 10 ovotiuata mov eEetaonKav kKaAvmrovv omdAvto otdnmote oyetiletor pe
account  management, opportunities = management,  activities = management,
TopayyeAOANYia (amAf Kataypoen tg), MUEPOAOYIO EPYACIOV — GUVAVTICE®MY KOl TNV
€V YEVEL AEITOLPYIKOTNTO TTOV amatel Eva GUYXpOvo TUNUo ToANcewV. ['a To Adyo avtd
dev avapépetal kabolov N TpoavapepHeico AeIToVPYIKOTNTA OE®POVTOG OTL KOADTTETOL

dprota and OAa To cLGTHHAT TOV €EETAGOMKAY.

[Tapora avtd, opiopéva amd avtd TapEXoVV TNV £ENG EVOLOPEPOVTH AEITOVPYIKOTNTOL:

® [Iinpopopicc yia aviayovietés (Competitor library). Agopd v Kotoypoen
TANPOPOPLOV Y10 TOLG OVIOY®VIOTEG G€ dounuévo mepifdAlov ko pe Pdon
CUYKEKPIUEVOL  YOPAKTNPIOTIKO 7Tov  {nrodvtal. Xkomdc eivoar m GvAAoyn TtV
TANPOPOPLOV TOV TTPOEPYOVTOL €ite omd TV «ayopd» ( ewodyovion cuvnBmg amd
noANTég) eite amd dAdec mmyéc €pevvag (ewcdyovror cvviBmg amd TO TUNUO
marketing) kot 1 Odyvon ovTtdV oe Olo To emimedo TNG £TOUPING OPOL TPATO
eneepyactovv. [Ipdkettar yia £va onpeio oto omoio empuévouy molv ot EEvor vendors
Oewp®VTIOG TO MG TNYN CVIONYOVICTIKOD TAEOVEKTNUOTOS YloL TNV €Toupio. 7oL

axolovBet avtr) TV d1ad1KaGi0 COGTA.

® [lopoyyeliolnyio kor cikéva amobsudrawv (Inventory). Aeopd v dvvotdtnta,
EI0AYOYNG TopayYeAiog omd TOV YPNOTH, EVAO TOVTOYPOVO TOL TAPEXOVTIOL
nAnpoeopiec amobépatog oe mpoyuatikd ypovo. H minpoedpnomn mpoépyeton
ocuvnbog amd Olacvvdeon (integration) tov CRM pe 10 egtoupikd ERP 1 ddho
AOYIoIKO droryeipiong amobnknNG Kol w@eAel KUPIOC EMYEPNCELS EVIATIKNG AMOVIKNG

N VTEC TOL S10BETOVY TPOIOVTA pE PKPO KOKAO TMOANONG KOl EMOVOTAPUYYEMOG.
® Poic epyooiog ue Paon 1o emroynuévovg tpomovg spyacios (workflows). Apopd

TNV anoTOTOGN EVOS GUYKEKPLUEVOD TPOTOV EPYACIOG KOL TNV VITOYPEDGT TOV XPNOT

va akolovBel OAa To evotdpesa Pripata.
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7.5 Aertovpyikdtnta o€ OTL AQOPE TIG UETA TNV TMOATGT O10OTKAGIES

Ot dvvatdtTEG TOPOKOAOVONONC OUOTKACIOV HETA TNV TOANGN 0QPOPOvYV KLpimg TNV
TEYVIKY] VTOGTNPLEN TOV TPOIOVIMV TOL ETMANONGAV 1] YEVIKOTEPA TNV VIOCGTNPLEN TOV
nedatov. AlatiBetor oto 75% tov AMcewv mov eetdobniay Kol glval YopoKTNPLOTIKO

ot TpoPdAietarl TOAD Eviova mg onpeio vTepoyNg Kot onpeio e560wV.

® Jioyeipion nepimchocwv (Incident & case management). AQopa TV KoToypoen
TOV SPOPOV TEPMTOGEMV VIOGTHPIENG Ol 0moieg pmopovv va Avbovv gite queca
(incidents) eite va ypetdlovior SO0 IKEG EVEPYELES, OMWG TNAEPWVO, ETICKEWYELG
Teyvikov kAT . [lepirappdver v kotaypoa@r] OA®V TOV EMUEPOVS EVEPYELDV
OAVOALTIKA pE onuelo avaopds Tov xpovo, 0 0TOi0g MIGTOVETAL GTOV YPNOTH TOL
acyoieitar pe v vwoddeon Kol Ype®VETOL GTOV TEAATN. Me TV €KJ00T OVOPOPOV
elvatl e0KoAN 1 €£0,y®YN GUUTEPAGLATOV Y10 TV OTOSOTIKOTNTO TOL YPNOTN OAAN Kot

(eppécmc) yoo v kepdoPopia TOV TEAATT.

® Lidonomoeic (Alerts). Ot gldomomoelg eivar TOAD dNUOPILEIG TPOKEWEVOL VO
vrevhopilovy oToV ¥PNoTN  TIG EKKPEUATNTEG TOL OPOPOVV TNV TEXVIKT LITOCTNPIEN
TOL TEAATN OALA Kol ®¢ onpeio Tpdcsbetov tlipov Yo TV etapia (w.y. vrevOvIoN

Yo TNV AVOVEMGN TNG EYYONONG).

® Klucxwon (Escalation). Apopd TOV YOpOKTNPICUO UL TEPITTOONG VIOSTAPIENS
®¢ o eMelyovcsag Kupiwg 010TL apopd mo onpaviikd merdtn. H khpdkmoon uropet
va yivetol avTopaTo amd To GVOTNUA 1 YEpoKivTa amd Tov ypnotn Ko eEvmnpetel

oV apTIOTEPT KOL TLO YPNYOPT EXIAVOT oG TEPITTOONC.

® Portal melarcrv yia self service. Ta Eéva cuotiuata divovv ueydin onuacio otnv
petmon Tov ¥pdvov evacyOANong Tov TpocsomkoV. ['a Tov Adyo avtd mapéyovv v
duvatodtto e€aymyng ¢ mopeiog emiAvong mpog to Internet m omoia eivon

TPOGPRAGIUN HE KOOKOVG A TOVG EVOLOPEPOUEVOVC.
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® Miocivocon (integration) pe twlepovikd révipa. Kuopiwg vmootnpiletar m
dwwovvdeon pe Alcatel, Avaya, Siemens, Ericsson kot Nortel oe pia mpoondfeia va

yivetal dpeon n ovoyvopion Kot 1 KAoT TOV TELUTOV.

7.6 AertovpytkdTNTA TOV APOPE TNV £KOOGT OVAPOPDV

H éxdoon avagopmdv givol to mo onuovtikd péco e£oymyng CLUTEPAGUAT®V Y10 TO
CRM. Oha ta vad e&étaon ocvotuata divovv peydAo PBapoc oto onueio avtod, pe
opopéva €& avtdv va mapEyovv KaAvtepeg dvvatotntec. [To evdapépovca givar 1
napoyn dashboards ta omoia gival To EUAMKA TPOG TOV ¥PNOTN AOY® TNG ELYAPIOTNG KO
€0KOAOL KOTOVONTNG HOPPNG TOLG. ZLVNOMG TPOTIUAOVIOL OO YPNOTEG MOV OV Eival

wuitepa eVEMKTOL 6TA BENATO EKOOOTG AVAPOPDV.

® Frowo reports kor dashboards. TIpdkerton yuo £TOWES OVAPOPEG Ol OTOIEG
mopéyovtal omd o 1010 To Aoyokod €5’ apyns (out of the box). Xvyva ,pali pe avtég
nmov {nrodvtor amd TOV LAOTOWTH TOL project €ival AVTEG OV YPNGLOTOLOVVTOL
TEPLOCOTEPO, EWOIKA OmO TNV avadTEPN Ooiknon mov eAéyyel v etaipio Pdoet

OUYKEKPIUEVOV JEIKTMV.
® Customizable reports ko1 dashboards. Zimv TOpAmave  AETOLPYIKOTNTO,
TapExeTal 1 dSuvatdTNTa ENEPPAONG OTIS AVAPOPES KLPIWG LE TNV EIGAYMYT GIATPOV,

omov ¢ piltpo umopel va ypnoyonombei ke eyypaer) tov CRM.

® Eloywyn o excel. Tlapéyetar omd Ola T0. AOYIGUIKA TPOKEUEVOD VoL TOPEXOVTOL

TEPALTEP® OVLVOTOTNTES OLVAALGNG GTOV YPNOTN
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7.7 A&oonueimwt AettovpykodTnTal

® SVS messaging. Tapéystar n dvvatdmta omootor] SMS 610 Kvntd TAépmvol
TOV TEAUTAOV, KLUpimG Yoo A0yovg marketing , evuépmong g mopeiog pog aitnong

TEYVIKNG VIOGTNPIENG KOl EVIUEPMONG TOL GTUI0L TTapayyEAin .

® Virtual call centers and lead drivers (demand generation). Adyw tov vYNAOD
KOGTOVG QIAOEEVIOG TOV VTOAAMA®V GTOVLG YDPOLS TNG ETOpiag , TPoTEiveTOn M
OTTOLLKPLGUEVT] XPTOT| TNG EPAPLOYNG ATd XPNoTES TOV gpydlovtotl 6To onitt tovc. H
epappoyn onpovpyel éva virtual tepifdiiov kot dpoporoyet v Kabe KANon GTOV
KATOAANAO YprOTY.
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® Jioyeipion  épywv  (Project  management).  Agopd v SvuvordtnTo,
mapokoAovdnong evog project péoa amd v geoappoyn. o moapddsiypa , O6tav

eToudleral £va TOAVTAOKO TPOTOV Yo EvVaV TEANTN.

® Barcoding. AQopd v evnUEP®OT] TOL YPNOTN Yo THV SHeSIUOTNTO TPOTIOVIOV

o€ EMMEDO GVYKEKPYEVNG CLOKEVOGTIAG LE TNV ¥pNo1 barcode.

® Mioycipion twv oyéoewv pe tovg molites (Government CRM). A@opd v
VTOGTNPIEN ONUOGIOV OPYOVICUMV [LE CLGTHLOTO JLXEIPIONG TOV CYECEDV LLE TOVG

TOMTEG.

® iwoyeipion ovvepyarchv (Partner relationship management). v @UA0GOQia
TOAADV OO TO. AOYIGHUIKE TOV £EETACONKAY , Ol AUECOL GLVEPYATEG TNG ETALPIOG KoL
Kupimg o1 TpounBevTég Kol Ol HETATMOANTEG, AMOTEAOVV UEPOG TNG aAvGidas agiog
TPOG TOV TEAATN. LVVETADS, TOPEXOVY TNV OLVATOTNTA VTOGTNPIENG TOV CYECEDV UE

TOVG GUVEPYATES VTOVG GOV VOL EMPOKELTO Y10 TEAATES

H Aertovpywomra tov cvommudtov CRM mov moapéyovior povo oto eE®TEPIKO,
e€etdobnKe TMPOCEKTIKA Kol GLYKPIONKE HE QT TOV YVOOTOV GULGTNUAT®V TOL
mopéyovtar oty EAAGda. Av eEapebovv kdmown onpeio mov mapovostdlovial otV
OCLYKEKPUEVN peAéTn, 1 Aettovpykotnta twv CRM cvompdtov eivar waso. T tov
AOY0 avto dev mpémet va, dtoyéetan 1 AavBacpévn eviOToon 6Tl 610 EMTEPIKO TOPEYETOL

KATL O10POPETIKO.
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8. Ilapdayovreg Emruyiog kot Awotvyiog T@v CRM Projects

‘Eva and to mo ovoimon onueion TG £pELVAC LOC NTOV O EVIOTICUOS TOV KUPLOTEP®V
TOPAyOVI®V oL 0dMyodv og emttvyia N amotvyia T CRM projects. 'Evavoua yio avtod
Hog €0moav aEEVOC LLEV TO. OTOYONTEVTIKE TOGOGTA EMITLYIOG OV GLUVOVIOVIOL OTI
VAOTOMGELS OV €iyav oG eumepion PEAN NG opddag £pevvac, OEETEPOL OE Ta

OTOTEAECUATO EPEVVDOV OVO TOAD GOPAPDY HEAETNTIKAOV OTK®V.

® H npdt épevva g AMR (2004) amédeiée ot
= 28% tov CRM projects dev wave moté live

" 33% 1oV EYKATACTAGEDV 0V YPHTIULOTOLODVTIOL OTTO TOVG YPHOTES

® H devtepn épevva g Forrester (2005):
= Avo 1pita 00®V avtamokpidnkay SV NTOV IKAVOTONUEVOL LE TV EVKOALN Y¥P1IoNG
tov CRM
= Tleprocotepol amd TOVG HGOVG dEV NTOV IKAVOTOMUEVOL LE TNV OmAd00T NG

emévovong tov CRM

ZnmOnKe amd TOVG GULUUETEYOVTIES VO, EKPEPOVY TNV ATOYN TOVS €iTE€ MG VAOTOMTEG
CRM project, eite o¢ amhol xpnoteg oty etaipio twv onoimv viomomOnke CRM project.

Ta oyolo TV Tapevplokdpevav dtacTavpminkay pe BiAloypaeikn épevva.

Towg n mo ebotoyM ToTOOETNOM Yo TOLG TaPdyovTeS emTVyiog eivan avtiy Tov Gartner, o
omoiog mpoteivel 8 onueia ta omoio TPETEL VO TPOETOUAGEL L0l ETLYEIPNON TPOKEEVOL
o€ enOUEVO 6TAd10 Vo AoTomoel emtuydg Eva CRM project :
= Vision: Ilpogtoyndote v ewdva pia emyeipnong mov Ba €xer Opoapo v
TELATOKEVTPIKT AVTIANY).
= Strategy: Avtd omoutel NV €KTOVNON OTPATNYIKNG Kol TNV  KoBEpmon
dradkac1dv mov Ba kabopilovv mwg Oa yiveTal n maen pe TOVG TEAATEGS.

= Valued Customer Experience: A&ia otov meAdt
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= Organizational Collaboration: ANy KOVATOUPOG KOL GULUTEPIPOPDV OE
vroAAnlovg (change management), cuvepydteg (partners) Kot TpounBevTéc.

= Processes: Awdwoocieg vy tv owyeipion tov Customer Life Cycle
(kohowoodpiopo  mEAATAOV, Owelplon KANCE®V, O)EIPION TOPATOVOYV, Kol
drdkaoieg emavévaping oxécemv Le TEAATEG TOV £O0VV O1OKOTEL Ol GYECELS LLOG
Yo KGO0 AOYO KAT.)

= Information: TvAAOYY 0€00UEVOV KOl OPOLOAOYNON TOVC GTO CMOTA ONUEin
EVTOC TNG EMYEIPNOTC.

= Technology: Awyeipion dedopévav, Bacelg dedopévav, epyareio Aoyiopkov, IT
Infrastructure

= Metrics: Agixteg pétpnong emrvyiog - amotvyiog CRM

Amo v ov{ntnon mov d1eényon evromicOHniay To akdlovba onpeia g Ta mo PaciKd :

O avOpoOmvog Tapayovrog

Elvar 0 mo Pacwdg mapdyoviag mov odnyet v mhewovomnto twv CRM projects va
amotuyydvouv. Meydin gvBovn eépovv ot mpounbevtéc tov CRM Abcewv ot omoiot
ocuvnbwg Bewpodv éva CRM project g £pyo TANPOPOPIKNG KOt adpOPOovY Yo, TOV
avOpomvo mapdyovto, 0 omoiog eKQEPACETOL WG 1 CUUUETOYN TOL TEMKOV YPNOTN GTO
OLVOAIKO project.

To CRM egivon éva oot mov otnpiletor eE0AOKANPOL GTNV GMGTY YPNoTN, Kuplwg 6TO
OTAd10 TNG TPOPOSHTNONG TOL LE TOLOTIKA oTotyeia. AkoAovBel Tnv Aoy “garbage in —
garbage out” kor givar €uvonto OTL €POGOV 0 YPNOTNG YL OTOOVONTOTE AGYO €XEL
apvNTIKn mpodidheon evavtiov tov, gite Ba amo@Hyel TNV TPOPOSOGio — EVIIUEPMOT TOL
elte amhd Ba ewodyel  MWTEA] Kot KOKNG mOdTNTO. TANPOQOPNON PlOCTIKA , LE
OTOTELEGLO TO TEAKO e€0yOUEVO CLUUTEPACLL VO UV ExEl Kopia aia.

‘Eva CRM, og¢ kategoynv Aoyopkd mov Ba dwoyepiotovv dvlOpmmol, Oyt amoapaitnto
TOAD €COIKEIMUEVOL LE TNV GUYYPOVY TEXVOAOYIO, TPETEL VAL EYEL WG CMUELD AVOPOPAS TOV
o0 tov avBpomo. Ot em@LAGEELS TOV PEALOVTIKOD ¥pNoTh, Kupimg nydlovy amd Tig

aKorlovbeg myés:
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" @ofoc amileios epyacioc AOY® avtikatdotoong 0écewv  epyaciag  amd
TANPOPOPLUKA GUCTILLOTOL.

= AioOnon vrotiunong epyaciog. TloAlol , Bewpohv 0Tt vToekTIdTOL 1] EpYOGiO TOVG
Kol 1o Tov A0Y0 avTd €164ayeTal £va vEo vtofondntikd choTNLa.

= Avopopio uabnong véwv oeClotntwv. AQopd Kupiog Heyaldtepovg avhpdmovg, ot
o1o{otl TPOTIHOVV Vo cuveyicovy va pydlovion LE TOV TPOTO EPYNCING TOV £YOVV
ovvnBicel Kot dev emBovpoHV TV eKHAON T VE®V JEEI0THTOV.

= Elimng minpopopnan Yo to Tt Ba {nteiton amd tovg id10vG6.

= Apvnuxn mpooidlecn cvovooélpmv, MOY® TPOTNYOLUEVIG OPVNTIKNG EUTEPIOG LE
CRM ocvotmuarta.

= Apvnurn mpotepn cumeipio, amd CRM 1o omoia dev Agrtovpyncav 1 oev
TPOGEPEPAY VT TTOV ETPETE.

= Mn evnuépwan yio. to. opédn wov Ga. Ipoxdywovy yio TV KaOnuepivy Tov gpyaadio.
[Mpaypatikd, o o100 TOL VAOTOMTH €lval va deiel oTov KAOE pPEAAOVTIKO
xpnom, mo¢ Bo Pertimbel M kabnuepwvn Tov epyacia pe TV ypnon g
epapproyns. Epodcov 10 katapépet, eivar ciyovpo 6tt Ba €xer v otpin t0VL

XPNOTN.

Q¢ vevikd ocvumépacpo Bo HTOPOVGAUE VO KPATNGOVUE OVTO TOV AVAPEPETOL KLPIWG
otV Ayyhocaovikn Biproypagio wg “comfort seats”. O avOpwmog AOY® youyoloyiog
apveiTal vo apnoel  va 0ALAEEL avTd oL Yvopilel KOAQ Kol TOV KAVEL Vo VIDBEL AveTOa.
Av howov €xel ovvnbicel og éva TpoOTo epyaciog mov dev mepthapPdvel éva AoyIoHIKO
vrootpiEng 6mmwg 1o CRM |, givar moAd mbavo va avtidpacel oIV E1G0YMYN TOV.

Ymv mieoyneion TtV projects, mopovcsidlovion onuavtikd mpoPAnuato  e€attiog
Oepdtov ecOTEPIKOV TOMTIKOV depyacidv (politics) mov oyetiCovtar tOG0 pe TIg
E0MTEPIKEG AAAAYEC TTOV OTOLTOVVTOL GTNV ENLXEIPNOT AL KO TNV ETAPIKT “adpdveln”.
Av16 ovpeovel amdAvta Kol e TNV YeViIkKOTEPN Amoym, OtTL gival Wwaitepa OVGKOLO GE
HEYAAOVLS OpYavIoUoUS Vo OAOKANpwOOUV e  emtuyion TPOYPAUUOTO  OAAOYDV
(organizational change programs) TV €0MTEPIKAOV dlEPYOCSIOV KAODS Kol NG

EMKPOTOVGOG ETALPIKNG KOVATOVPOGS.
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Amapaitntn mpobmdBeon Aowrdv elvar 1 omdKINGN NG GOUPOVNG YVOUNG OA®V TOV
peALovTIKOV ypnotov. Kot avtd propel va amoktn el epdcov:
= AeyBovv avalvtike ta opéin ypnons CRM oty xabnuepivi gpyocio Tov KdaOe
LEAALOVTIKOV YPNOTN).
= O ypnog &ite dueca eite HECO EKTPOCMOTOV TOV, EUTLOKEL ECOPYNS GTNV AQYN

ATOPAGEWMV Y10 TOVS 6TOYOLS VAoToinomng evoc CRM project.

Etopikég dradikaoieg

Mo omowovonmote €xel acyoAnbei emayyelpotikd pe v eykoatdotaocn CRM Avcewv,
ypnyopa yivetor avtiinmtd 0Tt 0ev amotehel €vo tumikd software. Agv umopel va
vAomomBel o Kopio mEPITTOON HE TNV AOYIKY €YKATAGTAONG oG Pdong oedopévmv
00TE KOV LE TNV AOYIKN HOG EUTOPIKNG-AOYIOTIKNG epapuoyns 1 evog ERP. Kot avtd
ootL mpobmobétel Vv VmapEn ETUPIKAOV  SodIKACIOV KOAL OYESOCUEVOV KOl
EQOUPUOCIUMV.

Eivor moAd ocvvnbicpévo 1o pavopevo g eykataotacns CRM ympig 1 etapio va €xet
YPAMTEG Kot omotd dounuéveg owadtkaciec. TloAlol vAomomrtég, melduevol amd Tovg
ETNOLOVG GTOYOVG TMANGNG, TPOYWPOVV GTNV EYKATACTOON YWOPIig vo ehéyEovv TV
Omapén TETOLOV S1OIKACIMV Ol OTTO1ESG, E0IKA OTNV TTEPITTMOOT TOV HMKPAOV Kol HEGOI®V
etoplov, 1N elvor avomapkteg N v oyedoopéveg aAld dev akoilovBovvtar . H
VAOTTOINGT G€ TETOEC TEPWMTAOGEIS GLVNOMG CTANATA GE £Vl EVOAUESO GTAO0 TOL OAOL
avtihappdvovtan 6Tt TEMKA ypeldletal 0 oYeOUGUOC O1UOKAGUDY AAAGL O LEV VAOTOMTAG
TG 0éhel €toueg, m oe etopio mpoomabel va Pper dbécipuo ypovo kot GvBpwmo
TPOKEUEVOD VO TIG Kataypayet kot oxedtdoet. [Ipdkettat yia éva cuvnOiopévo earvopevo
otV EAMvikn ayopd mov cuyvd odnyel oty eykatdienyn tov project.

To CRM o6pmg dev dnpiovpyet dradikacieg ovte €xet dikég Tov ek kataPfoAnc. Epnepiéyet
poévo v moAd Pooikr] AsrtovpykdTTa, OM®G Ty, To 7TEdio OV TPEMEL v
CUUTANPAOVOVTOL GTNV TEPITTMOT| UG TPOCSPOPAS TMOANCNS TPOKEYWEVOL VO VITAPYOLV
avapopég (reports) pe emyelpnuotiky aia.

H oouueroyn evog eCwtepixod avufodliov mov Ba avardPer va eléyEet Tig vdpyovoeg
Jldkaoieg Kol va TIG HETAPEPEL TNV AOYIK) kol oTlg dvuvotdtteg tov CRM eivan

e€apeTIKA YpNOoIUT. L& TOAAEG TEPIMTMOELS Ypewdletal €ite ek vEov oyedlacudg eite
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avaoyedlaopog (re-engineering) TV S1001KOGIOV TPOKEYWEVOD VA, VAOTOMO0VV HEGH GTO
CRM . Avtd 1oyvel okOun Kot yu etonpieg mov givor motomomuéveg pe Pfaon debvn
npoTvTa, Oteg To ISO.

H dwdwacio kataypaprg copneptrapnpavel epoTNUATOAOYLA, EVO-TPOG-EVO GUVEVTEVEELG,
EMOKEYELS E TOVG TOANTEG O TMEANTEG Kol Onupiovpyio avaeop®dv pe vrodeitelg /
ovotacelc. Eivoar mpogavég O0TL av avtd 10 mpdTo Prpo dev eKTEAECTEL GMOOTA
elayrotomolovvtal ot mBavotnTeg emTLYOVS VAOTOINoNG TOL project. Avtifeta, 1
EMTLYNG EKTELECT] TOL MQEAEL TOVTOYPOVA Kot OTL oyeTileTon pe TV TpdT TpoindOeon,
Tov avOpomvo mapdyovio S0TL gumAékel omd TNV Opyn TOL project OAOVG TOVG
peALovVTIKOUG ¥pnotes tov CRM.

Metd v xataypoaen , anapaitnto givor va glodyovior 6to CRM puovo dceg dradikaocieg
gykpBolv amd tovg 1010Vg TOVG ¥PNoTEG AAAE KO EELTNPETOVV TOVS ETALPIKOVS GTOYOVG
Kot 11§ otpatnykés. H avtopatomoinon yopic pétpo Ba dnuovpynoet éva cdotuo
eEapeTikd mepimhoko pe apeifoin emyyeipnuoatiky] aéio kot oiyovpa ex0pcd mpog Tovg

YPNOTEC.

Ka0iépoon kprempiov emroyiog
O petpnoyot otdyot (metrics) givar o kKaAdtepog Tpdmog ektipnong g a&iag evog CRM

aAAG Kot pEco a&loAdynong g emotpoeng s emévovong (ROI).

KaBopiopog evog oteréyovg (11 tTuqpatog) mov 0o avoraper tnv gvBvvn kot tnv
owayeipron tov CRM project.

To otéleyog avTd dev MPEMEL VO VITOYPEDTIKA VO €fvar GTEAEYOG TANPOPOPIKNG GAAG
uUmopel va etvar KAmolo oTEAEYOG oL VOl YVAOOTNG TOV ENLYEPTCLOKAOV OUOIKAGIDOV TOV
opYaVIGLOV. Ba TPENEL OTWGINTOTE VO EYEL YVMOGELS 6€ BEpata 6101knoNG, TOANCEMV Kot

marketing eva, mbavd, propei va peteéelydei otov CRM Manager g enyeipnong.

Amlomompéva TPoyPAppPaTE EKTAIOEVLONG
YuvBmg aglepm@vovTol EAI(IOTEG MPEG eKTaideVong (eVOEKTIKA avaeeépOnkav 4 dpeg
ekmaidevong yio Kabe AvOp®TO TOV TOANCE®V) HE AMOTELECUO TNV TPOTY MUEPO

Aertovpyiag 0 ypNoNg va. Unv Yvopilel T0 GOVOAO TMV EVEPYEIDMV OV TPETEL VO KAVEL.
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Avtd odnyel GuecH GE AMOYONTELGN TOL YPNOTN KO OPVNTIK OTACT HE EUUECO

AmOTEAECLLO, TNV 0PYT TS amaSimong TS EPAPLOYNG

Yrootipién kon déopevon g Avatatng Aloiknong
H avdtepn ooiknon sivar avt mov omorapPdvel ta AP 0QEAT £VOG TETOLOL £PYOV.
Eivar Betikd va moapakoAiovbei v vAomoinom, va mapepPaivel doplwtikd OTOL

YPEBLETON KO PUGIKE VO EYKPIVEL TNV GLVEYLOT| TOL project.
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9. Ilpoppata kot Evkarpieg

H Bsopnon tov mpoPAnudtov g ayopds mapéyxel ovtiotoro evoei&elg vy tov
EVTOTIGULO EVKAPLADV Y10l TOVS EUTAEKOUEVOLG Popeic. Ta factkd mpoPANpaTa CYETIKA e

mv epoppoyn T@v CRM cuotnudtov otnyv EAANVIKY ayopd eivor To akdAovda:

® L))etyn oyetikiic  OoTPOTNYIKNG KOL GUYVE OIOVGI0 KOATO0L  £EE181KELUEVOD
avOponov (mx. CRM manager) péco otig emyepnoec. Eivor  epeoavig m téon
avadelEng tov poédov tov CRM Manager ¢ ocuvtoviot) kot KoBodnynty Tov
ocvotnuatog yw tv enyeipnon. O dvBpomog avtdg Ba mpémer va unv  eivon

aroxkAelotikd IT ) Business yia vo unv givot TpokateAnpupuévoc.

® Emmléov, Aeimel amd TC emyElpnoelg uia  “ouadiky mpocéyyion”, OOTE VO
cuvdvdoovv e€eldkevpévoug vmoAANAovg amd ta tunupato 1T, pdpketvyk kot
TOANCEWV, Ol omoiol Ba cuuE®VIIcoLY o€ £vo GVGTNHO TTOL Ba ¥PNOIUEVEL amOAVTA
GTOVG GKOTOVG KoL TN Agltovpyia g emyeipnong, 6o umwopohv vo amokmOKoTocouy
™ «TEYVIKN YAOGoo» TV epyaleiov CRM kot Oa kataAnEovy og pia evomompévn kot

GUVOAIKY] EQAPLLOYT.

® 'Evo Baocwko 0épo amotvyiog sivar m uetdfacy and to éva cvotnue oto dilo (KEVO
TANPoeopldVv). o kdmolo ypovikd StoTnie VIAPYEL AVAYKT THPNONG Kol TOV OVO
GLOTNUATOV, KATACTOOT Wlitepa KOLPAoTIKY Kl xpovoPBopa. 'Etol 6mmg dovigvovy
01 EAANVIKEG EMYEPNOELS, OEV €IVl SLVATOV VO APIEPMDVOLV TO YPOVO aLTO KoOMUEPVA.
Amotéhecpa dev vmdpyel Opkng pon mAnpoeopldv. Ilapdiinia, Adyw KOGTOLG
amoktnong kamolag mAatedpuag ERP, vadpyovv avtdvopa koppdtio cuetnudtoy mov

dgv gvomolovvtal oto cvotnue Tov CRM kot katakeppatiCovv v TAnpogopia.

® [ nlatpopua tov ypiory (user interface) givar cuyvé dOckoAn vo coumAnpwoet,

nov odnyel og dvoavacyétion Tov (to CRM potdlet cav €va “tepdotio Kahovmt”).
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® Av ka1t N avénon 1oV EoEPYOUEVOV TANPOPOPLDY GTO GUCTNUO TPOCPEPEL
peyaAvtepn amotelespatikotnto tov CRM, cvvnBog ot etaupeieg dev apiepdvovy
OPKETA UECH YO TNV EmECEPYOTIio. TV aTotyelwy. XOVAB®E TO CLOTHUATO EXOVV O
TOALG oTolyela amd dca pumopovv ot eTaipeieg vo aglonomoovy. H npodkAnon, rowmdyv,
EYKELTOL OTNV TPOCTADELD, TANPESTEPTG KATUYPOPNG TOV SAIIKAGUDY KOl GLVOVAGHOV
TV 0ed0UEVOV TOL cuoTipatog. H mpokAnon avtr| Aapfdvel peyoldtepeg d106TAGELS
av avoaroylotel kavelg 1o yeyovog 0t 1o eCRM anwbel suviBmg tovg epyalopévoug
OTIG EMYELPNOELG SLOTL TO OVTIAAUPAVOVTOL MG EVO EMTAEOV LEGO KOTOYPAPNG, EAEYYOV

Kot mapakoAovdnong (“Meydrog Adeppdc™).

® Eyyeviic SuokoMo viobémmong epyoreiov CRM omotelel ko 7 ampobvuia twv
ePYOLOUEV@Y VO, EIGAYOLV TNV «TEPLOVGIO TOVS, ONANOSY| TO JIKTLO TOV ETAPAOV TOLG
Kot TNV €EEOKELUEVT] YVMDGT TOVG YOl T GUVOALKY| oxéomn pe Tov meldtn. O ToAntg
Ay vioBel T av dev gival 0 HovadKOg KATOYOG TNG YVAGCNS 0TS OTOOVVALMVETOL
KOl LEWMVETOL 1] OOTPOYUOTEVTIKY TOL Kovotnta. H otdon avt) sivar moAAEg @opéc
0épa yvooeov kot Tov gpyalopévov. Avapepopacte cuyxvd oe avBpOTOLG PEYAANS
nAiog N TEMEPACUEVNG YVACNS YOP® OO TEXVOAOYIKES EPAPLOYES KOt Eival YVOOTO
OTL OOV LITAPYEL EAAELLL YVAOONGS, O POPOG KL 1] AVAGPAAELD YIYOVTAOVOVTOL KOl BETOVY

TEPLOPIOUOVE GTO HOIPAGLLOL YVMDOTG KOl GT) GUVEPYOGTaL.

® Eivor dvokolo va yiver o avdlvon Kootovg - Qeéleioc NOTL TPEMEL Va
GUVVTIOAOYIGTOVV Ta SLoPLYOVTA KEPON, AL Kot To Eppeca kOatn xpnong twv CRM
GLOTNUATOV (T.Y. CAAOYN ETALPIKNG KOVATOVPOG). Oa mpémet va yiveTon o LeAETN Yo
VO QOAVETOL KO TTPOKTIKG TOoH €ivol T KOOTN Kol TO OQEAN - KOlU O ¥POVOG OV
damavatatl vo vroAoylotel wg koéotog. Emiong, ot petpnoeig Oa mpénet vo voroyilovv

KOl TO (PpOVO UETATTTMOONG TOV GUGTNUATOV.

® Avtictorya, €ivar 60OKOAO VO TEIGTOVLV Ol EMUXEIPNUOTIEG OV OEV VTAPYEL IO
peAétn mov va epgaviCer to ROI oAAd yio va gmtevyfel KAt TETO10 Kot Vo Qavel 1
dpopd, ot emyepnuoties opeilovv va egtdoovy 10 onueio “ekkivinong” (mov dev

Tpaypatonoleiton oxeddv mote!).
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® Yrdapyer to {tnpa ¢ un vlikic oaotaons too CRM (Aoyiopkd, dladtkooies), 1

omoia elval dOVoKoAo va eEnynbel Kot va Tapovsidost v agio e,

® Téhog, ot emyeiprioeig mov mposeépovy CRM Abdoelg, opeilovv va éxovv kamolo
miotoroinon, acte vo eEaceaiileTar n BTk enidpacn Tovg oTNV EAANVIKY ayopd. Ot
EMYEPNOELS TOAEC QOPEG KOTOVLV  KayOLWOTTO, TOvg mopoyeic Avoewv CRM,
OVOKOAEVLOVTOG KOTA OVTOV TOV TPOTO TN cvvepyosio peta&h tovg Kot Bétovtag ce
kivouvo ™ perldhovtikn Proocotnto g Avong. [pénel va kabictatar capés o kdbe
whpoyo T Oéher M emyelpnon va petabéosl o kdmowov eEMTEPIKO GLVEPYATN

(outsource) kot Tt €100v¢ epyareio emBLET DOTE VO GLUTOPEVLOVTAL O1 TPOCTAOELES TNG,.
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11. Xopmepaocpato ko [Ipotacerg

H xopra Aettovpyio pog opddag epyaciag ivor 1 tpo®Onomn 1ov S1oAdyov avAapesa GToV
EMYEPNUOTIKO KOl OKOONUOTKO KOGHO HE Hio TEYVIKN, OWKOVOUIKY Kot Oecpukm
TPOGEYYION.

AvrticTtoya, o1 KOPLol GKOTOl TNG GLYKEKPIUEVIS OUAdOS Efvat 1 KATOYpOoPT] TPOTAGEMY
Kol LETP@V TOMTIKNG Ttpog To Kpdtog yia tnv vioBétnon tov eCRM - kot tov tpotdcemv
/ odydv mpog Tig emyepnoec. H eAdnvikn ayopd yoapaxtmpiletor and moAd peydia
nepdmpro avdmtuéng tov eCRM kot cuvendg 1 avaykn Tpodbnong kot avadeiEng tov
pe to BEATIoTO dLVATO TPOMO Elvol EUEAVIG, KAOMG 1N «OKTIVOYPOQioy TNG EAANVIKNG
TPAYUATIKOTNTOG eR@avilel o votépnon g mpoc v avayvopion tov eCRM wg
oTOLYEIOL GTPATNYIKTG ONUAGIOC.

Opoimg, 0 GLVOVOGHOG EMYEIPNUOTIKOV KO OKOONUOIKOV TPUKTIKMOV TPOKLTTEL MG
oLYYXPOVI OVAYKY, TPOKEWEVOL Ol EMOTNUOVEG VO OVTIAAUPBAVOVTOL KOADTEPO TIC
EMMTMOOCELS TOV £YOVV TO, EVPNUATA TOVG GTOV EMYEPNUATIKO KOGUO KOl TOVTOYPOVA M
gumelpio TOV ETYEPNCEM®V Vo eumAovTiletal BempnriKd.

I'evikd, n évvown tov CRM avadvetor g Eeyoplom] HECH® TOV VEWV HOVIEA®V
HAPKETIVYK, OT®G A.X. MAEKTPOVIKA Ogdouéva kot epappoyés (electronic data &
applications). H a&ia tov CRM eivar vynAn, 016t mepikieiel texvoroyia, dtodkacies,
OLKOVOULIKEG OPOCTNPLOTNTES KOL EMYEPNUOTIKOTNTO, OTOXEVOVTAG Vo Ponbnoet Tig
EMYEPNOELG OTNV TTAPOYN EEATOUKEVUEVOV VIINPESLOV Kol OTN SOUOPP®CT) KOADTEP®V
KOl HOKPOYPOVIOV OYECEMV e TOLG TeAdteg tovs. To  kvplo {ntovpevo eivar m
amOKTNON VEOV TEANTOV Kol KUPLOE 1) S10TNPNOT TS 1ON LIAPYOVCOC TEANTEING KO 1)
avafaduon/avantoén Hog oyEong HoKpOXpovNG cuvepyaciog Kot eumietosvvng. To e-
CRM egivar éva mavioyvpo epyareio Kupimg otn O10KpAETNOY TOV TEAATOAOYIOV, Kot Oyl
TOG0 GTNV avanTuén TG EMEIPNONG LE VEOUS TEAATEG.

To e-CRM avoAvetol SloPOPETIKA OVAAOYO HE TO EMOTNUOVIKO TEdI0 (LAPKETIVYK,
NAEKTPOVIKO EMXEPELY, SLOEIPION TANPOPOPLOKAOV GLGTNUATOV, Ol0iKNoT), Olayeipion
YVOOoNG) /Kot ToV emyelpnuatikd kK ado (tpdmelec, Eevodoyeia, povoeia, Aaveundpio,
KNt mAepovia). Mdvo kdmolor kAddol pmopel va Kepdicovv o€ véovg merdteg (..

TOVPIOUOG), OAAG OAOL UTOPOVV VO KEPSIGOLV HECH OTNV EMLXEIPNON KOl GTN] GLVEXELD
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™mg oV ayopd. Oa mpénel va daymprotel n Aoykn tov CRM ®g otpatnykn yo v
emyeipnon, g teyvikn epappoyn (IT) kar g emyyeipnuatikd epyareio, apod 1o e-CRM
elvat axoun adevkpivioto oty EALGOa.

ZOUQOVA LE TO OTOTEAEGLLOTO TV EPELVAV AVOPOPIKA LLE TNV VOICTALEVT] KOTAGTACN €-
CRM omv EAAGd0 mov mpaypotomombnkav o€ ocuvvepyacio pe 10 OKovouiko
[Mavemomuwo AOnvov, to xvpdtepo mPoOPAnuo  eviomiletar o1 OLOKOMO T®V
EMMNVIKOV ETYEPNGEMY VO GLALAPOLY TN GNUOGIN Kot TOV TPOTO ETTLYOVS EPAPLOYNG
v e-CRM Mcewv. Agv glvan TapddoEo AoV To Yeyovog OTL 1| ETEVOVOT GTA TPEYOVTAL
emkpotéotepa cvoturota (SAP, Oracle, Siebel) givar pukpn| kot pepovopévn

O meprocdtepec emyePNoELg EMAEYOVV Vo gykoTacTnoovy cvotnuote e-CRM, puovo
otav 10 pEYEBOC TOLG, M TOALTAOKOTNTO T®V OOOIKAGIOV TOLG KOl 1 €VIOGT TOL
avToyOVIGHoD givol Tétola, mov OV TOVG EMUITPEMEL VO TO AmOPLYoLV. Avtictoryo, 1M
mieloynoeio v emyepnoewv ypnotponotei ta e-CRM gpyodeia yoo ta Tpnpoto
TOANCE®V KO EELTNPETNONG TEAATMOV, KVPIWG Y10 TOV EVIOMIGUO TTapamovev. Opmc, oev
EMEVOVOLV YPOVO, KOTO 1] YPNLO DOTE VO, EVILEPMDVOVY TO GUGTILLOTO TOVG, OEV TAPEYOLV
alohoya Kivnpa GTOVG LVRTOAANAOLG YO TN GULOTNUOTIKY] GLAAOYY| OTOlXEl®V, OVTE
@poVvTiLOVV OPKETE MOTE VO SLOYEETOL KOL VO OLATNPEITOL 1) YVAOGCT TV VTOAAMA®V HEGO
oTNV enyeipnon.

Kamotor kAddor eppaviCouv KaATEPO AMOTEAECUATO, OTTMG TOV TNAETIKOWMOVIOV KoL
TOV QOPUAKEVTIKOV ETOPELDYV, EVD KATO101 AALOL, OTMOS OVTOC TOV TPUTELDV, VOTEPOVV.
To @awodpevo avtd opesideton petald dAL®V Kol oy mieon tov avtayovicpol (660
neplocoTeEPo  ovumElovtar o TEPOPLL KEPOOVS, TOCO TEPICCOTEPO Ol ETAPEIEG
avalntodv  eVOALOKTIKEC OpACEL), OTO EMIMESO  TEXVOAOYIKNG KOTAPTIONG Ko
TEYVOAOYIKOD  TPOGOVOTOAICHOD, KOl @QUOIKG oTn  OLGKOAMO  dlokpATNoNG NG
vELoTapEVNG TEAATELOG.

[MpoPAipata emiong onpovpyobvtal kot omd TN GLVNON TPAKTIKY TOV TOALEBVIKAOV
ETOPELDV VO KANPOOOTOVV  OWTOVCLO. TO. GLGTNUOTE TOLG OTIS EAANVIKEG Buyatpikéc,
TOPAPAETOVTOG TIC SPOPES OTIS TOTIKEG AYOPEG KOl GTOVG TPOTOLG Olayeiplong Ko
LEWOVOVTOG KOTE aVTOV TOV TPOTO TNV OMOTEAEGLOATIKOTITO TOV EPYOAEI®V KOl PLGIKE

™V 0mdd00m NG EMEVOVOTG TOVG,.
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Ocov agopd oty vwoBémon epyoieiov CRM amd Tig eAANvVIKEG LUKPOUECOiES
EMYEPNOELS, Ol OMOlEG OMOTEAODV KOl TNV TAEOYNPio TG EAANVIKNG oyopds, eivon
oLUVAPTNON TNG KOLATOVUPOG KOl TOV EMIMEOOV EKCLYYPOVIGLOD TOV EMLYEPTUOTIOL
Qo1660, N AmTOLTOVUEVT EMEVOLOT HOLALEL OPKETE OMAYOPEVTIKY] YOl TIG EMLXEPNOELS LE
TEPLOPIOUEVO KEPAAOLO KOl OVTIHETOTILETOL ¢ avoyKaio Kakd, YU avtd to CRM 6Ha
UTOPOVGE VO AEITOVPYNGEL KOADTEPO OV TTPOCEPEPE GTIC EMYEPTOELS EMTAEOV EVKOPIEG

KPOTIKOV ETO0TNGEWDV.
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12. Xvykekpipéveg Ilpotaceic mpog tv Iloiteio ywo v Emitop)
Awgyvon tov e-CRM Xvotyudatov

Av ka1 1 TpEYOVcH PEAETN TTOPEYEL APKETES £VOLIEEIS Yoo TNV €mTLYN OldYLON TV e-
CRM ovomudtov, péow ¢ e&étaong tov TPoPfANUATOV, TOV EVKAIPLOV KOl TOV
avadLOUEVOV (NTUATOV OO TOV EMYEPNUOTIKO Kol aKadNUaikd Koo, mapatifevrol
OTN GLVEYEWL KOMOEG GVYKEKPUYEVEG TPOTAGELS OV OVTATOKPIVOVTOL KOAVTEPO GTNV
EMAMNVIKN TPOYLOTIKOTNTO KOl avadEIKVOovTOL tlaitepa onpoavtikég yoo v [oMrteio ko
OAOVG TOVG EUTAEKOUEVOVS POPEIC.

Yvuykekpyéva, mpoteivetar 6Tl TPOKEWEVOL va. yivouv oNUavTIKE Pruota mpog tnv

vioBétnon tov e-CRM cvotnpdtov, n [Todteia o oV Kokd va:

® No mpoympnoel oTNV LAOTOINGT £PY®V SLOYEIPIONG TOV GYECEMV UE TOVG TOMTEC
(Citizen Relationship Management) pe Pdon 1 apyés mov Si€movv v Owyeipion
neAatov, Pacilopevn oe vmdpyovia Betikd moapadeiypoata o6nwg mwy. to. KEIT kot tov
avtiotoryo dSwdiktvakd tOmo (wWww.kep.gov.gr), o omoiog (o€ euPpvoaxd eminedo)

eEumnpetel Tovg TOATEG.

® No vroompi&er v npoundeia e-CRM cvotnudtov kuping mpog tig Mikpopesaicg
EMYEPNOEIG HEC® EMBOTOVUEV@V TTPOYpoppdTov (aveldptnta | péom tov EXIIA — 4°

KIIZ).

® No dopop®cel KOTAAANAO TPOYPEUUATO EVIUEPOONG TOV EMYEPNOEDMYV KOl TOV
avOpOTIVOL  JUVOUIKOD TOVG, (MOTE VO, GUVOPAUEL OTNV  OVAYKY KOTAPTIONG TOV

EUTAEKOUEVDV POPEMDV.
® No evioydoet T1¢ axadnuaikés LEAETES KOl TO EPEVVNTIKG TPOYPAUUATO AVATTUENG

ocvotudtev e-CRM, ®ote va gvtomicel TIC 10101TEPOTNTES TG EAANVIKNG OyOpds Kot

ToVG KAGOOLE oL Oa puTopovGaY AVTA Vo, EXOVV KOADTEPT 0TdO0oT.
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